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$9.58

Options Granted

32,500

16.24

Options Exercised

(178,106

)

7.99

Cancelled or Forfeited

(15,726

)

7.81

Outstanding at June 30, 2006

523,304

10.59

7.99

$3,453,806

Exercisable at June 30, 2006

272,983

$9.93

7.88

1,981,857

        The intrinsic value of a stock option is the amount by which the market value of the underlying stock exceeds the
exercise price of the option. The total intrinsic value of the options exercised during the six months ended June 30,
2006 and 2005 was approximately $1.4 million and $289,000, respectively.

Edgar Filing: - Form

1



Inventory

             In November 2004, the FASB issued SFAS No. 151 ("SFAS 151"), Inventory Costs - an amendment of ARB
No. 43, Chapter 4. SFAS 151 requires abnormal amounts of idle facility expense, freight, handling costs, spoilage to
be recognized as current period charges. SFAS 151 also requires that allocation of fixed production overheads to the
costs of conversion be based on the normal capacity of the production facilities. The adoption of SFAS 151 by the
Company as of January 1, 2006, did not have a material effect of the Company's financial condition, results of
operations or cash flows.

Recent Pronouncements

        In June 2006, the Financial Accounting Standards Board (FASB) issued FASB Interpretation (FIN) No. 48,
"Accounting for Uncertainty in Income Taxes, an interpretation of FASB Statement No. 109." This Interpretation
provides accounting guidance for the financial statement recognition and measurement of a tax position taken or
expected to be taken in a tax return as well as additional disclosures related to these tax positions. FIN No. 48 is
effective for fiscal years beginning after December 15, 2006. The Company is currently assessing the effect of FIN
No. 48 on its financial statements.
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Myers Industries, Inc.
Notes to Condensed Consolidated Financial Statements

Unaudited

     Supplemental Disclosure of Cash Flow Information

        The Company made cash payments for interest of $3,577,000 and $5,567,000 for the three months ended June
30, 2006 and 2005, respectively. Cash payments for interest totaled $5,991,000 and $7,782,000 for the six months
ended June 30, 2006 and 2005, respectively. Cash payments for income taxes totaled $10,621,000 and $7,984,000 for
the three months ended June 30, 2006 and 2005, respectively. Cash payments for income taxes were $12,679,000 and
$8,803,000 for the six months ended June 30, 2006 and 2005, respectively.

     Comprehensive Income

        An unaudited summary of comprehensive income for the three months and six months ended June 30, 2006 and
2005 was as follows:

Three Months Ended Six Months Ended
June 30, June 30,

(In thousands) 2006 2005 2006 2005

Net (loss) income $(99,978 ) $5,150 $(89,181 ) $12,919
Other comprehensive income:
    Foreign currency translation
        adjustment 10,262 (12,708 ) 14,441 (21,567 )

Comprehensive (loss) income $(89,716 ) $(7,558 ) $(74,740 ) $(8,648 )
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    Retirement Plans

        For the Company's two defined benefit pension plans, the net periodic benefit cost for the three months and six
months ended June 30, 2006 and 2005 was as follows:

Three Months Ended Six Months Ended
June 30, June 30,

2006 2005 2006 2005

Service cost $185,772 $190,087 $371,544 $380,174
Interest cost 440,261 446,761 880,522 893,522
Expected return on assets (449,492 ) (436,790 ) (898,984 ) (873,580 )
Amortization of transition
obligation

60,976 63,250 121,952 126,500

Amortization of prior service
cost

2,400 10,694 4,800 21,388

Amortization of net loss 9,250 18,103 18,500 36,206

Net periodic pension cost $249,167 $292,105 $498,334 $584,210

     The Company previously disclosed in its financial statements for the year ended December 31, 2005, that it
expected to make contributions of approximately $700,000 to its defined benefit plans in 2006. As of June 30, 2006,
contributions of $271,000 have been made to these plans.
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Myers Industries, Inc.
Notes to Condensed Consolidated Financial Statements

Unaudited

Contingencies

     In July 2004, the Company reported to four U.S. governmental agencies certain business practices which were
believed to be in violation of certain laws. An independent investigation was conducted by our Audit Committee using
outside legal counsel and the results of the investigation were provided to the agencies. The U.S. Department of
Justice determined not to proceed against the Company or its employees. The Bureau of Industry and Security notified
the Company that it had completed its investigation and decided not to refer the matter for criminal or administrative
prosecution and closed the matter by issuing a warning letter. We are voluntarily working with the SEC and the Office
of Foreign Asset Control to settle any enforcement issues arising from these matters, however, we cannot reasonably
estimate the potential liability and, therefore, we have not recorded any provision for settlement. Management
believes that any liability, although possible, will not have a material effect on our consolidated financial position,
results of operations or cash flows.
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     Segment Information

       The Company's business units have separate management teams and offer different products and services. Using
the criteria of SFAS No. 131, "Disclosures about Segments of an Enterprise and Related Information", these business
units have been aggregated into five reportable business segments. These include four manufacturing segments
encompassing a diverse mix of plastic and rubber products: 1) Material Handling - North America, 2) Material
Handling - Europe, 3) Automotive and Custom, and 4) Lawn and Garden. The fifth segment is Distribution of tire,
wheel, and undervehicle service products. The aggregation of operating business segments is based on management
by the chief operating decision maker for the segment as well as similarities of products, production processes,
distribution methods and economic characteristics.

        Operating income for each business segment is based on net sales less cost of products sold, and the related
selling, administrative and general expenses. In computing business segment operating income, general corporate
overhead expenses and interest expenses are not included.

Three Months Ended Six Months Ended

(In thousands)
June 30, June 30,

Net Sales 2006 2005 2006 2005

Distribution $50,140 $49,370 $96,624 $91,476
Material Handling - North America 60,030 48,023 122,067 105,859
Material Handling - Europe 44,063 45,044 83,260 89,377
Automotive and Custom 52,850 49,712 104,742 97,723
Lawn and Garden 36,838 39,553 88,307 90,337
Intra-segment elimination (5,701 ) (6,680 ) (11,923 ) (13,525 )

Total $238,220 $225,022 $483,077 $461,247
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Three Months Ended Six Months Ended
June 30, June 30,

(Loss) Income Before Income
Taxes

2006 2005 2006 2005

Distribution $5,527 $5,344 $10,312 $9,019
Material Handling - North
America

8,436 1,113 16,857 6,128

Material Handling - Europe (106,917 ) 2,789 (106,145 ) 3,574
Automotive and Custom 4,728 3,283 8,576 6,477
Lawn and Garden 2,040 2,051 8,884 8,795
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Corporate (4,752 ) (3,638 ) (8,958 ) (7,119 )
Interest expense-net (4,216 ) (3,899 ) (8,166 ) (7,735 )

Total $(95,154 ) $7,043 $(78,640 ) $19,139

Subsequent Event

        In July 2006, the Company entered into an amendment of its revolving credit agreement (the "Credit
Agreement"). The amendment revises the definition of EBIT (earnings before interest and taxes) to exclude certain
charges, including the goodwill impairment charge recorded in the quarter ended June 30, 2006. The amendment also
waives the violations of the Credit Agreement covenants related to minimum interest coverage and maximum leverage
ratios as of June 30, 2006.

Item 2.  Management's Discussion and Analysis of Financial Condition and
         Results of Operations

        For the quarter ended June 30, 2006, net sales were $238.2 million, an increase of 6 percent from the $225.0
million reported in 2005 as the Company had strong sales in most of its business segments. Despite the increased
sales, the Company reported a net loss of $100 million in the quarter ended June 30, 2006, which includes a goodwill
impairment charge of $109.8 million related to its Material Handling - Europe business segment.

        For the six months ended June 30, 2006, net sales were $483.1 million, an increase of 5 percent from the $461.2
million reported in the first half of 2005. Due to the impact of the goodwill impairment charge, the Company reported
a net loss of $89.2 million in the six months ended June 30, 2006, compared to net income of $13.0 million in the
prior year period.

        During the quarter and six months ended June 30, 2006, the Company experienced increased sales in its
Distribution, Material Handling -- North America and Automotive and Custom business segments, primarily on the
basis of higher selling prices which began to take effect in the second half of 2005. The increased selling prices also
resulted in a higher gross margin of 30.4 percent for the second quarter of 2006 compared to 26.1 percent in the prior
year period, even though the Company experienced higher raw material cost in the second quarter of 2006. For the six
months ended June 30, 2006, gross margins improved to 29.3 percent compared to 26.6 percent in the prior year. On
average, plastic resin raw material costs were approximately 10 percent higher in the quarter and 6 percent higher for
the six months ended June 30, 2006 compared with the prior year periods.

        Selling and administrative expenses for the second quarter of 2006 increased $5.8 million or 12 percent
compared with the prior year quarter. For the six months ended June 30, 2006, expenses increased $6.8 million
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or 7 percent compared to the second quarter of 2005. The increases reflect the impact of variable selling expense on
higher sales combined with costs associated with streamlining the Company's organizational structure. As a
percentage of sales, selling and administrative costs increased to 22.4 percent for the quarter and 21.2 percent for the
six months ended June 30, 2006 compared to 21.2 percent and 20.7 percent in the prior year periods.

        In the quarter ended June 30, 2006, a non-cash, non-tax deductible goodwill impairment charge of $109.8 million
was recognized in the Company's Material Handling - Europe business segment. During the second quarter of 2006,
the Company determined that the European businesses in its Material Handling -- Europe business segement were not
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core to the Company's long term growth strategy and, accordingly, began evaluating the strategic options of these
businesses. As a result of this evaluation and taking into consideration the economic factors and evolution of business
conditions in Europe, it became necessary for the Company to perform an interim goodwill impairment test in
accordance with Statement of Accounting Standards No. 142, "Goodwill and Other Intangible Assets." In performing
this analysis, the fair value of the reporting unit was based on estimated proceeds from a potential sale and the implied
fair value of goodwill was estimated by deducting the fair value of all tangible and intangible net assets of the
reporting unit from the fair value. As a result of this analysis, all of the recorded goodwill in the reporting unit was
determined to be impaired and, accordingly, the Company recorded the $109.8 million impairment charge to write off
goodwill in the Material Handling - Europe business segment as of June 30, 2006.

        Net interest expense for the quarter ended June 30, 2006 was $4.2 million, an increase of 8 percent compared to
$3.9 million in the prior year period. For the six months ended June 30, 2006, net interest expense was $8.2 million an
increase of 6 percent from the prior year period. For both the quarter and year to date periods, the increase in current
year expenses reflects higher interest rates which more than offset lower average borrowing levels.

        The Company's income tax rate for the quarter and six month periods ended June 30, 2006, was significantly
impacted by the goodwill impairment charge of $109.8 million which was not deductible for tax purposes. Excluding
the impact of the goodwill impairment, income taxes as a percent of income before taxes for the quarter ended June
30, 2006, increased to 32.9 percent compared to 26.9 percent in the prior year period. The lower effective rate in 2005
was primarily the result of foreign tax rate differences, including the utilization of foreign tax loss carry forwards for
which valuation allowances were previously provided. Excluding the impact of the goodwill adjustment, income taxes
as a percent of pretax income for the six months ended June 30, 2006 increased to 33.8 percent from 32.5 percent in
the prior year period. The higher effective rate in 2006 was the result of foreign tax rate differences and the relative
proportion of domestic and foreign based income to pretax income.

Business Segment Results

Distribution

        Sales in the Distribution business segment for the quarter ended June 30, 2006 were $50.1 million, an increase of
2 percent compared to the prior year period. For the six month period, sales in the current year were $96.6 million, an
increase of 6 percent compared to $91.5 million in the first six months of 2005. The increased sales reflect higher
selling prices and increased volume of both equipment and consumable supplies, although the segment experienced a
slow down of equipment sales in the current quarter.

        Income before taxes was $5.5 million in the second quarter of 2006, an increase of 4 percent compared to $5.3
million in the prior year period. Increased sales of higher margin supplies and improved performance from the
business segment's export and international branch operations were the primary reason for the current year increase.
For the six months ended June 30, 2006, income before taxes increased 14 percent to $10.3 million compared to $9.0
million in the prior year period. This increase was a result of the increased sales combined with ongoing cost controls
and the improved performance of the export and international business.
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Material Handling -- North America
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        Sales in the Material Handling -- North America business segment were $60.0 million for the quarter ended June
30, 2006, an increase of $12.0 million or 25 percent compared to the $48.0 million reported in the second quarter of
2005. For the six months ended June 30, 2006, sales were $122.1 million, an increase of 15 percent compared to the
$105.9 million reported in the first half of 2005. The increase in sales for both the quarter and year to date periods was
primarily the result of higher selling prices implemented through most product lines and markets.

        Income before taxes in the second quarter of 2006 was $8.4 million, an increase of 664 percent compared the
$1.1 million reported in the second quarter of 2005. For the six months ended June 30, 2006, income before taxes was
$16.9 million, an increase of 177 percent compared to the $6.1 million reported in the first half of 2005. The increased
profitability in both periods primarily reflects improved gross margins as higherselling prices and productivity gains
more than offset the impact of higher plastic raw material costs. On average, raw material plastic resin prices were
approximately 10 percent higher in the quarter and 6 percent higher for the six months ended June 30, 2006 compared
with the prior year periods.

Material Handling - Europe

        Sales in the Material Handling - Europe business segment in the second quarter of 2006 were $44.1 million, a
decrease of 2 percent from the $45.0 million reported in the prior year period as slow conditions in the markets served
by this segment continued to constrain demand. There was no significant impact on sales in the quarter from the
translation of foreign currencies. For the six months ended June 30, 2006, sales were $83.3 million, a decrease of 7
percent compared to the $89.4 million reported in the first half of 2005. The translation of foreign currencies,
primarily the euro, decreased sales by $2.4 million in the current year. Excluding the impact of foreign currency
translation, sales in the segment were down $3.7 million or 4 percent for the year as weakness in European industrial
markets resulted in lower sales volumes for those product lines.

        The business segment reported a loss before income taxes of $106.9 million for the quarter and $106.1 million
for the six months ended June 30, 2006 which included a goodwill impairment charge of $109.8 million. Additionally,
improvement in lower operating expenses and higher selling prices in some product lines offset the impact of lower
sales volumes. Foreign currency translation did not have a significant effect on the segment's income before taxes
reported between years.

Automotive and Custom

        In the Automotive and Custom business segment, sales for the second quarter of 2006 were $52.9 million, an
increase of 6 percent compared to $49.7 million in the prior year period. For the six month period, 2006 sales in the
business segment were $104.7 million, an increase of 7 percent compared to the $97.7 million reported in 2005. The
higher sales reflect both increased volume and higher selling prices from strategic pricing initiatives in some market
segments.

        Income before taxes for the second quarter of 2006 was $4.7 million, an increase of 42 percent compared to the
$3.3 million reported in the second quarter of 2005. For the six months ended June 30, 2006, income before taxes was
$8.6 million, an increase of 32 percent from $6.5 million in the prior year period. The improvement in profitability
was primarily due to higher margins resulting from increased selling prices.
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Lawn and Garden
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        In the Lawn and Garden business segment, sales in the quarter ended June, 30, 2006 were $36.8 million, a
decrease of 7 percent from the $39.6 million in the prior year period. For the six month period, current year sales were
$88.3 million, a decrease of 2 percent from the $90.3 million reported in the second half of 2005. The reduction in
sales was primarily volume driven as weather conditions in the South and Midwest regions of the United States
resulted in low demand from growers for certain product lines throughout the first half of the year.

        Income before taxes of $2.0 million in the quarter and $8.9 million for the six months ended June 30, 2006 were
essentially flat with the prior year periods as increased selling prices offset lower sales volume.

Liquidity and Capital Resources

        Cash provided from operating activities was $33.3 million for the six months ended June 30, 2006 compared with
$27.5 million in the prior year period. The increase of $5.8 million in cash provided by operating activities was
primarily due to an increase of $7.7 million in 2006 net income for the period, excluding the non cash goodwill
impairment charge. Depreciation and other non cash expenses were $17.4 million in the current year compared with
$20.9 million in 2005 and cash used for working capital was reduced to $4.7 million in the six months ended June 30,
2006 compared to $6.3 million in the prior year period. The decrease in cash used for working capital reflects a
reduction of $8.5 million in cash provided by inventories as current year inventories have been relatively stable while
the prior year period included a substantial reduction of inventories built up at 2004 yearend to protect against price
increases. Offsetting the reduced cash provided by inventories was a reduction of $10.3 million in cash used for
accounts payable and accrued expenses. Total debt at June 30, 2006 was $236.0 million, a reduction of $16.8 million
from $252.8 million at December 31, 2005. At June 30, 2006, the Company had working capital of $177.9 million and
a current ratio of 2.4, which represents a slight improvement compared to the prior year end.

        In July 2006, the Company entered into an amendment of its revolving credit agreement (the "Credit
Agreement"). The amendment revises the definition of EBIT (earnings before interest and taxes) to exclude certain
charges, including the goodwill impairment charge recorded in the quarter ended June 30, 2006. The amendment also
waives the violations of the Credit Agreement covenants related to minimum interest coverage and maximum leverage
ratios as of June 30, 2006 resulting from the goodwill impairment charge. The Company believes it is in compliance
with all of the covenants of the Credit Agreement as amended. At June 30, 2006, the Company has approximately $98
million available under the Credit Agreement.

        Capital expenditures for the six months ended June 30, 2006 were $7.1 million and are expected to be in the
range of $20 to $25 million for the year ending December 31, 2006. Cash flows from operations and funds available
under the Credit Agreement will be the Company's primary sources of financing. Management believes that cash
flows from operations and available credit facilities will be sufficient to meet expected business requirements
including capital expenditures, dividends, working capital and debt service.

Recent Pronouncements

        In June 2006, the Financial Accounting Standards Board (FASB) issued FASB Interpretation (FIN) No. 48,
"Accounting for Uncertainty in Income Taxes, an interpretation of FASB Statement No. 109." This Interpretation
provides accounting guidance for the financial statement recognition and measurement of a tax position taken or
expected to be taken in a tax return as well as additional disclosures related to these tax positions. FIN No. 48 is
effective for fiscal years beginning after December 15, 2006. The Company is currently assessing the effect of FIN
No. 48 on its financial statements.
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Item 3.  Quantitative and Qualitative Disclosure About Market Risk

        The Company has financing arrangements that require interest payments based on floating interest rates. As such,
the Company's financial results are subject to changes in the market rate of interest. Our objective in managing the
exposure to interest rate changes is to limit the volatility and impact of rate changes on earnings while maintaining the
lowest overall borrowing cost. At present, the Company has not entered into any interest rate swaps or other derivative
instruments to fix the interest rate on any portion of its financing arrangements with floating rates.

        Some of the Company's subsidiaries operate in foreign countries and, as such, their financial results are subject to
the variability that arises from exchange rate movements. The Company believes that foreign currency exchange rate
fluctuations do not represent a significant market risk due to the nature of the foreign countries in which we operate,
primarily Canada and Western Europe, as well as the size of those operations relative to the total Company.

        The Company uses certain commodities, primarily plastic resins, in its manufacturing processes. As such, the
cost of operations is subject to fluctuation as the market for these commodities changes. The Company monitors this
risk but currently has no derivative contracts to hedge this risk, however, the Company also has no significant
purchase obligations to purchase fixed quantities of such commodities in future periods.

Item 4.     Controls and Procedures

        The Company maintains disclosure controls and procedures that are designed to ensure that information required
to be disclosed in the Company's reports under the Securities Exchange Act of 1934, as amended, is recorded,
processed, summarized and reported within the time periods specified in the Commission's rules and forms and that
such information is accumulated and communicated to the Company's management, including its Chief Executive
Officer and Chief Financial Officer, as appropriate, to allow for timely decisions regarding required disclosure. In
designing and evaluation the disclosure controls and procedures, management recognizes that any controls and
procedures, no matter how well designed and operated, can provide only reasonable assurance of achieving the desired
control objectives, and management is required to apply its judgment in evaluating the cost-benefit relationship of
possible controls and procedures.

        The Company carries out a variety of on-going procedures, under the supervision and with the participation of
the Company's management, including the Company's Chief Executive Officer and Chief Financial Officer, to
evaluate the effectiveness of the design and operation of the Company's disclosure controls and procedures. Based on
the foregoing, the Company's Chief Executive Officer and Chief Financial Officer concluded that the Company's
disclosure controls and procedures were effective at a reasonable assurance level as of the end of the period covered
by this report.

        There has been no change in the Company's internal controls over financial reporting during the Company's most
recent fiscal quarter that has materially affected, or is reasonably likely to materially affect, the Company's internal
controls over financial reporting.
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Item 4.     Submission of Matters to a Vote of Security Holders.
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The Annual Meeting of Shareholders was held on April 25, 2006, and the following matters
were voted on at that meeting.

1. At the meeting, nine Directors were elected. The results of this voting are as follows:

Name of Director Votes for
Votes

Withheld

Keith A. Brown 32,112,176 736,206

Vincent Byrd 32,846,764 1,618

Karl S. Hay 24,567,741 8,280,641

Richard P. Johnston 27,320,167 5,528,215

Edward Kissel 32,525,189 323,193

Stephen E. Myers 32,660,848 187,534

John C. Orr 32,657,844 190,538

Richard Osborne 32,339,477 508,905

Jon H. Outcalt 26,787,897 6,060,485

Item 6.     Exhibits

            (a)  Exhibits

Exhibit Index

3(a)
Myers Industries, Inc. Amended and Restated Articles of Incorporation. Reference is made to
Exhibit 3(a) to Form 10-K filed with the Commission on March 16, 2005.

3(b) Myers Industries, Inc. Amended and Restated Code of Regulations. Reference is made to Exhibit
(3)(b) to Form 10-K filed with the Commission on March 26, 2003.

10(a) Myers Industries, Inc. Amended and Restated Employee Stock Purchase Plan. Reference is made
to Exhibit 10(a) to Form 10-K filed with the Commission on March 30, 2001.

10(b) Form of Indemnification Agreement for Directors and Officers. Reference is made to Exhibit 10(b)
to Form 10-K filed with the Commission on March 30, 2001.*

10(c) Myers Industries, Inc. Amended and Restated 1992 Stock Option Plan. Reference is made to
Exhibit 10(c) to Form 10-K filed with the Commission on March 30, 2001.*

10(d) Myers Industries, Inc. Amended and Restated Dividend Reinvestment and Stock Purchase Plan.
Reference is made to Exhibit 10(d) to Form 10-K filed with the Commission on March 19, 2004.

10(e)
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Myers Industries, Inc. 1997 Incentive Stock Plan. Reference is made to Exhibit 10.2 to Form S-8
(Registration Statement No. 333-90367) filed with the Commission on November 5, 1999.*

10(f) Myers Industries, Inc. Amended and Restated 1999 Incentive Stock Plan.*
10(g) Myers Industries, Inc. Executive Supplemental Retirement Plan. Reference is made to Exhibit

(10)(g) to Form 10-K filed with the Commission on March 26, 2003.*
10(h) Employment Agreement between Myers Industries, Inc. and John C. Orr effective May 1, 2005.

Reference is made to Exhibit 10(h) to Form 10-Q filed with the Commission on August 10, 2005.*
10(i) Non-Disclosure and Non-Competition Agreement between Myers Industries, Inc. and John C. Orr

dated July 18, 2000. Reference is made to Exhibit 10(j) to Form 10-Q filed with the Commission
on May 6, 2003.*

10(j) Amendment to the Myers Industries, Inc. Executive Supplemental Retirement Plan (John C. Orr)
effective May 1, 2005. Reference is made to Exhibit 10(j) to Form 10-K filed with the Commission
on March 16, 2006.*

10(k) Employment Agreement between Myers Industries, Inc. and Donald A. Merril dated January 24,
2006. Reference is made to Exhibit 10(k) to Form 10-K filed with the Commission on March 16,
2006.*

10(l) Amendment to the Myers Industries, Inc. Executive Supplemental Retirement Plan (Donald A.
Merril) dated January 24, 2006. Reference is made to Exhibit 10(l) to Form 10-K filed with the
Commission on March 16, 2006.*

10(m) Non-Disclosure and Non-Competition Agreement between Myers Industries, Inc. and Donald A.
Merril dated January 24, 2006. Reference is made to Exhibit 10(m) to Form 10-K filed with the
Commission on March 16, 2006.*

10(n) Resignation and Retirement Agreement between Myers Industries, Inc. and Gregory J. Stodnick
dated January 24, 2006. Reference is made to Exhibit 10(n) to Form 10-K filed with the
Commission on March 16, 2006.*

10(o) Employment Agreement between Myers Industries, Inc. and Kevin C. O'Neil dated August 21,
2005. Reference is made to Exhibit 10(j) to Form 10-Q filed with the Commission on November 4,
2005.*

10(p) Amendment to the Myers Industries, Inc. Executive Supplemental Retirement Plan (Kevin C.
O'Neil) effective August 21, 2005. Reference is made to Exhibit 10(p) to Form 10-K filed with the
Commission on March 16, 2006.*

10(q) Separation Agreement between Myers Industries, Inc. and Kevin C. O'Neil dated August 8, 2006.*
10(r) Retirement and Separation Agreement between Myers Industries, Inc. and Stephen E. Myers

effective May 1, 2005. Reference is made to Exhibit 10(k) to Form 10-Q filed with the
Commission on August 10, 2005.*

10(s) Form of Stock Option Grant Agreement. Reference is made to Exhibit 10(r) to Form 10-K filed
with the Commission on March 16, 2005.*

10(t) Amended and Restated Loan Agreement between Myers Industries, Inc. and Banc One, NA, Agent
dated as of February 27, 2004. Reference is made to Exhibit 10(n) to Form 10-K filed with the
Commission on March 15, 2004.

10(u) First Amendment to Amended and Restated Loan Agreement between Myers Industries, Inc. and
Banc One, NA, Agent, dated as of June 18, 2004. Reference is made to Exhibit 10(q) to Form 10-Q
filed with the Commission on August 6, 2004.

10(v) Second Amendment to Amended and Restated Loan Agreement between Myers Industries, Inc.
and JP Morgan Chase Bank, N.A., Agent dated as of June 30, 2005. Reference is made to Exhibit
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10(n) to Form 8-K filed with the Commission on July 5, 2005.
10(w) Third Amendment to Amended and Restated Loan Agreement between Myers Industries, Inc. and

JP Morgan Chase Bank, N.A., Agent dated as of July 27, 2006. Reference is made to Exhibit 10 to
Form 8-K filed with the Commission on July 27, 2006.

10(x) Note Purchase Agreement between Myers Industries, Inc. and the Note Purchasers, dated
December 12, 2003, regarding the issuance of (i) $65,000,000 of 6.08% Series 2003-A Senior
Notes due December 12, 2010, and (ii) $35,000,000 of 6.81% Series 2003-A Senior Notes due
December 12, 2013. Reference is made to Exhibit 10(o) to Form 10-K filed with the Commission
on March 15, 2004.

10(y) Myers Industries, Inc. Non-Employee Board of Directors Compensation Arrangement. Reference
is made to Exhibit 10(w) to Form 10-K filed with the Commission on March 16, 2006. *

14(a) Myers Industries, Inc. Code of Business Conduct and Ethics. Reference is made to Exhibit 14(a) to
Form 10-K filed with the Commission on March 16, 2005.

14(b) Myers Industries, Inc. Code of Ethical Conduct for the Finance Officers and Finance Department
Personnel. Reference is made to Exhibit 14(b) to Form 10-K filed with the Commission on March
16, 2005.

21 List of Direct and Indirect Subsidiaries, and Operating Divisions, of Myers Industries, Inc.
31(a) Certification of John C. Orr, President and Chief Executive Officer of Myers Industries, Inc,

pursuant to Section 302 of the Sarbanes-Oxley Act of 2003.

31(b) Certification of Donald A. Merril, Vice President (Chief Financial Officer) of Myers Industries,
Inc., pursuant to Section 302 of the Sarbanes-Oxley Act of 2003.

32 Certifications of John C. Orr Myers, President and Chief Executive Officer, and Donald A. Merril,
Vice President (Chief Financial Officer), of Myers Industries, Inc. pursuant to Section 906 of the
Sarbanes-Oxley Act of 2002.

______________

* Indicates executive compensation plan or arrangement.

SIGNATURE
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this
report to be signed on its behalf by the undersigned thereunto duly authorized.

MYERS INDUSTRIES, INC.

Date:   August 9, 2006 By: /s/ Donald A. Merril

Donald A. Merril

Edgar Filing: - Form

12



Vice President and Chief Financial
Officer (Duly Authorized Officer
and Principal Financial and
Accounting Officer)
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