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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
WASHINGTON, D.C. 20549
__________________________________________
FORM 10-Q
__________________________________________

þ QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF
1934
For the quarterly period ended June 30, 2016 
or
¨ TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF
1934
For the transition period from _______ to _______            
Commission File Number 1-9247
__________________________________________
CA, Inc.
(Exact name of registrant as specified in its charter)
__________________________________________
Delaware 13-2857434
(State or other jurisdiction of
incorporation or organization)

(I.R.S. Employer
Identification Number)

520 Madison Avenue,
New York, New York 10022

(Address of principal executive offices) (Zip Code)
1-800-225-5224
(Registrant’s telephone number, including area code)
Not applicable
(Former name, former address and former fiscal year, if changed since last report)
__________________________________________
Indicate by check mark whether the registrant: (1) has filed all reports required to be filed by Section 13 or 15(d) of
the Securities Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was
required to file such reports), and (2) has been subject to such filing requirements for the past 90 days.    Yes  þ    No  ¨
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if
any, every Interactive Data File required to be submitted and posted pursuant to Rule 405 of Regulation S-T
(§232.405 of this chapter) during the preceding 12 months (or for such shorter period that the registrant was required
to submit and post such files).    Yes  þ    No  ¨
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer,
or a smaller reporting company. See the definitions of “large accelerated filer,” “accelerated filer” and “smaller reporting
company” in Rule 12b-2 of the Exchange Act.
(Check one:)
Large accelerated filerþ Accelerated filer ¨
Non-accelerated filer ¨  (Do not check if a smaller reporting company) Smaller reporting company¨
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Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange
Act).    Yes  ¨    No  þ
Indicate the number of shares outstanding of each of the issuer’s classes of common stock, as of the latest practicable
date:
Title of Class Shares Outstanding
Common Stock as of July 21, 2016
par value $0.10 per share 418,948,659
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PART I. FINANCIAL INFORMATION

REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

The Board of Directors and Stockholders
CA, Inc.:
We have reviewed the condensed consolidated balance sheet of CA, Inc. and subsidiaries as of June 30, 2016, and the
related condensed consolidated statements of operations, comprehensive income and cash flows for the three-month
periods ended June 30, 2016 and 2015. These condensed consolidated financial statements are the responsibility of the
Company’s management.
We conducted our reviews in accordance with the standards of the Public Company Accounting Oversight Board
(United States). A review of interim financial information consists principally of applying analytical procedures and
making inquiries of persons responsible for financial and accounting matters. It is substantially less in scope than an
audit conducted in accordance with the standards of the Public Company Accounting Oversight Board (United States),
the objective of which is the expression of an opinion regarding the financial statements taken as a whole.
Accordingly, we do not express such an opinion.
Based on our reviews, we are not aware of any material modifications that should be made to the condensed
consolidated financial statements referred to above for them to be in conformity with U.S. generally accepted
accounting principles.
We have previously audited, in accordance with the standards of the Public Company Accounting Oversight Board
(United States), the consolidated balance sheet of CA, Inc. and subsidiaries as of March 31, 2016, and the related
consolidated statements of operations, comprehensive income, stockholders’ equity and cash flows for the year then
ended (not presented herein); and in our report dated May 12, 2016, we expressed an unqualified opinion on those
consolidated financial statements. In our opinion, the information set forth in the accompanying condensed
consolidated balance sheet as of March 31, 2016, is fairly stated, in all material respects, in relation to the consolidated
balance sheet from which it has been derived.
/s/ KPMG LLP
New York, New York
July 28, 2016
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Item 1. CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

CA, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED BALANCE SHEETS
(in millions, except share amounts)

June 30,
2016

March 31,
2016

(unaudited)
Assets
Current assets:
Cash and cash equivalents $ 2,776 $ 2,812
Trade accounts receivable, net 430 625
Other current assets 144 124
Total current assets $ 3,350 $ 3,561
Property and equipment, net of accumulated depreciation of $830 and $832, respectively $ 229 $ 242
Goodwill 6,084 6,086
Capitalized software and other intangible assets, net 725 795
Deferred income taxes 405 407
Other noncurrent assets, net 114 113
Total assets $ 10,907 $ 11,204
Liabilities and stockholders’ equity
Current liabilities:
Current portion of long-term debt $ 4 $ 6
Accounts payable 78 77
Accrued salaries, wages and commissions 141 205
Accrued expenses and other current liabilities 337 352
Deferred revenue (billed or collected) 2,027 2,197
Taxes payable, other than income taxes payable 29 55
Federal, state and foreign income taxes payable 22 2
Total current liabilities $ 2,638 $ 2,894
Long-term debt, net of current portion $ 1,946 $ 1,947
Federal, state and foreign income taxes payable 145 148
Deferred income taxes 2 3
Deferred revenue (billed or collected) 654 737
Other noncurrent liabilities 95 97
Total liabilities $ 5,480 $ 5,826
Stockholders’ equity:
Preferred stock, no par value, 10,000,000 shares authorized; No shares issued and outstanding $ — $ —
Common stock, $0.10 par value, 1,100,000,000 shares authorized; 589,695,081 and
589,695,081 shares issued; 414,125,562 and 412,596,452 shares outstanding, respectively 59 59

Additional paid-in capital 3,628 3,664
Retained earnings 6,666 6,575
Accumulated other comprehensive loss (445 ) (416 )
Treasury stock, at cost, 175,569,519 and 177,098,629 shares, respectively (4,481 ) (4,504 )
Total stockholders’ equity $ 5,427 $ 5,378
Total liabilities and stockholders’ equity $ 10,907 $ 11,204
See accompanying Notes to the Condensed Consolidated Financial Statements
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CA, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF OPERATIONS
(unaudited)
(in millions, except per share amounts)

For the Three
Months
Ended
June 30,
2016 2015

Revenue:
Subscription and maintenance $826 $836
Professional services 77 79
Software fees and other 96 62
Total revenue $999 $977
Expenses:
Costs of licensing and maintenance $68 $66
Cost of professional services 75 71
Amortization of capitalized software costs 66 60
Selling and marketing 242 226
General and administrative 88 90
Product development and enhancements 148 136
Depreciation and amortization of other intangible assets 20 27
Other expenses (gains), net — (3 )
Total expenses before interest and income taxes $707 $673
Income from continuing operations before interest and income taxes $292 $304
Interest expense, net 15 9
Income from continuing operations before income taxes $277 $295
Income tax expense 79 88
Income from continuing operations $198 $207
Income from discontinued operations, net of income taxes — 5
Net income $198 $212

Basic income per common share:
Income from continuing operations $0.47 $0.47
Income from discontinued operations — 0.01
Net income $0.47 $0.48
Basic weighted average shares used in computation 414 436

Diluted income per common share:
Income from continuing operations $0.47 $0.47
Income from discontinued operations — 0.01
Net income $0.47 $0.48
Diluted weighted average shares used in computation 415 438
See accompanying Notes to the Condensed Consolidated Financial Statements
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CA, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF COMPREHENSIVE INCOME
(unaudited)
(in millions)

For the
Three
Months
Ended
June 30,
2016 2015

Net income $198 $212
Other comprehensive (loss) income:
Foreign currency translation adjustments (29 ) 32
Total other comprehensive (loss) income $(29 ) $32
Comprehensive income $169 $244
See accompanying Notes to the Condensed Consolidated Financial Statements
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CA, INC. AND SUBSIDIARIES
CONDENSED CONSOLIDATED STATEMENTS OF CASH FLOWS
(unaudited)
(in millions)

For the Three
Months Ended
June 30,
2016 2015

Operating activities from continuing operations:
Net income $198 $212
Income from discontinued operations — (5 )
Income from continuing operations $198 $207
Adjustments to reconcile income from continuing operations to net cash provided by operating
activities:
Depreciation and amortization 86 87
Deferred income taxes 3 (10 )
Provision for bad debts 1 1
Share-based compensation expense 29 22
Other non-cash items 1 —
Foreign currency transaction (gains) losses (2 ) 3
Changes in other operating assets and liabilities, net of effect of acquisitions:
Decrease in trade accounts receivable 193 228
Decrease in deferred revenue (245 ) (239 )
(Decrease) increase in taxes payable, net (41 ) 27
Increase (decrease) in accounts payable, accrued expenses and other 8 (33 )
Decrease in accrued salaries, wages and commissions (65 ) (83 )
Changes in other operating assets and liabilities (5 ) (22 )
Net cash provided by operating activities - continuing operations $161 $188
Investing activities from continuing operations:
Acquisitions of businesses, net of cash acquired, and purchased software $(1 ) $(37 )
Purchases of property and equipment (8 ) (13 )
Net cash used in investing activities - continuing operations $(9 ) $(50 )
Financing activities from continuing operations:
Dividends paid $(107 ) $(110 )
Purchases of common stock (50 ) (50 )
Notional pooling borrowings 190 1,760
Notional pooling repayments (186 ) (1,776 )
Debt repayments (4 ) (5 )
Exercise of common stock options 13 4
Other financing activities — (23 )
Net cash used in financing activities - continuing operations $(144 ) $(200 )
Effect of exchange rate changes on cash $(44 ) $69
Net change in cash and cash equivalents - continuing operations $(36 ) $7
Cash provided by operating activities - discontinued operations $— $5
Net effect of discontinued operations on cash and cash equivalents $— $5
(Decrease) increase in cash and cash equivalents $(36 ) $12
Cash and cash equivalents at beginning of period $2,812 $2,804
Cash and cash equivalents at end of period $2,776 $2,816
See accompanying Notes to the Condensed Consolidated Financial Statements
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CA, INC. AND SUBSIDIARIES
NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

NOTE A – ACCOUNTING POLICIES
Basis of Presentation: The accompanying unaudited Condensed Consolidated Financial Statements of CA, Inc.
(Company) have been prepared in accordance with U.S. generally accepted accounting principles (GAAP), as defined
in Financial Accounting Standards Board (FASB) Accounting Standards Codification (ASC) 270, for interim financial
information and with the instructions to Rule 10-01 of Securities and Exchange Commission Regulation S-X.
Accordingly, they do not include all of the information and footnotes required by GAAP for complete financial
statements. For further information, refer to the Company’s Consolidated Financial Statements and Notes thereto
included in the Company’s Annual Report on Form 10-K for the fiscal year ended March 31, 2016 (2016 Form 10-K).
In the opinion of management, all adjustments considered necessary for a fair presentation have been included. All
such adjustments are of a normal, recurring nature.
The preparation of financial statements in conformity with GAAP requires management to make estimates and
assumptions that affect the amounts reported in the financial statements and accompanying notes. Although these
estimates are based on management’s knowledge of current events and actions it may undertake in the future, these
estimates may ultimately differ from actual results.
Operating results for the three months ended June 30, 2016 are not necessarily indicative of the results that may be
expected for the fiscal year ending March 31, 2017.
Divestitures: In the fourth quarter of fiscal year 2016, the Company sold its CA ERwin Data Modeling solution assets
(ERwin). The results of operations associated with this business have been presented as discontinued operations in the
accompanying Condensed Consolidated Statements of Operations and Condensed Consolidated Statements of Cash
Flows for the three months ended June 30, 2015.
Cash and Cash Equivalents: The Company’s cash and cash equivalents are held in numerous locations throughout the
world, with approximately 76% being held by the Company’s foreign subsidiaries outside the United States at June 30,
2016.
New Accounting Pronouncements: In May 2014, the FASB issued Accounting Standards Update No. 2014-09,
Revenue from Contracts with Customers, which creates new ASC Topic 606 (Topic 606) that will replace most
existing revenue recognition guidance in U.S. GAAP when it becomes effective. In July 2015, the FASB issued a
one-year deferral of the effective date of the new revenue recognition standard. In March 2016, April 2016 and May
2016, the FASB issued additional amendments to the technical guidance of Topic 606. Topic 606 requires an entity to
recognize the amount of revenue to which it expects to be entitled for the transfer of promised goods or services to
customers. The new standard will be effective for the Company’s first quarter of fiscal year 2019 and early application
for fiscal year 2018 is permitted. The Company is currently evaluating the effect that this guidance will have on its
consolidated financial statements and related disclosures. Topic 606 is expected to have a significant effect on the
Company’s revenue recognition policies and disclosures. The Company has not yet selected a transition method nor
has it determined the effect the standard will have on its ongoing financial reporting.
In February 2016, the FASB issued Accounting Standards Update No. 2016-02 (ASU 2016-02), Leases (Topic 842),
which requires a lessee to recognize assets and liabilities on its consolidated balance sheet for leases with accounting
lease terms of more than 12 months. ASU 2016-02 will replace most existing lease accounting guidance in U.S.
GAAP when it becomes effective. The new standard states that a lessee will recognize a lease liability for the
obligation to make lease payments and a right-of-use asset for the right to use the underlying asset for the lease
term. Leases will be classified as either finance or operating, with classification affecting the pattern of expense
recognition in the consolidated statements of operations. ASU 2016-02 will be effective for the Company’s first quarter
of fiscal year 2020 and requires the modified retrospective method of adoption. Early adoption is permitted. Although
the Company is currently evaluating the effect that ASU 2016-02 will have on its consolidated financial statements
and related disclosures, the Company expects that most of its operating lease commitments will be subject to the new
standard and recognized as operating lease liabilities and right-of-use assets upon adoption.
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In March 2016, the FASB issued Accounting Standards Update No. 2016-09 (ASU 2016-09), Improvements to
Employee Share-Based Payment Accounting (Topic 718), which is intended to simplify several aspects of the
accounting for share-based payment award transactions, including the income tax consequences and classification on
the statement of cash flows. ASU 2016-09 will be effective for the Company’s first quarter of fiscal year 2018 and
early adoption is permitted. The Company is currently evaluating the guidance to determine the adoption methods and
the effect that ASU 2016-09 will have on its consolidated financial statements and related disclosures.
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CA, INC. AND SUBSIDIARIES
NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

NOTE B – ACQUISITIONS
On July 8, 2015, the Company completed its acquisition of Rally Software Development Corp. (Rally), a provider of
Agile development software and services. The acquisition of Rally broadens the Company’s solution set and
capabilities to better serve customers in the application economy. Pursuant to the terms of the acquisition agreement
and related tender offer, the Company acquired 100% of the outstanding shares of Rally common stock for
approximately $519 million. The purchase price allocation for Rally is provided within the table below.
The purchase price allocation for the Company’s other acquisitions during fiscal year 2016, including the second
quarter acquisition of Xceedium, Inc. (Xceedium), is included within the “Other Fiscal Year 2016 Acquisitions” column
below. The acquisition of Xceedium and the Company’s other acquisitions during fiscal year 2016 were immaterial,
both individually and in the aggregate.

(dollars in millions) Rally
Other Fiscal
Year 2016
Acquisitions

Estimated
Useful Life

Finite-lived intangible assets (1) $78 $ 14 1-15 years
Purchased software 178 96 5-7 years
Goodwill 257 59 Indefinite
Deferred tax liabilities, net (45 ) (24 ) —
Other assets net of other liabilities assumed (2) 51 2 —
Purchase price $519 $ 147
(1)Includes customer relationships and trade names.

(2)Includes approximately $13 million of cash acquired and approximately $48 million of short-term investments
acquired relating to Rally.

The allocation of purchase price to acquired identifiable assets, including intangible assets, for Rally was finalized
during the first quarter of fiscal year 2017. The excess purchase price over the estimated value of the net tangible and
identifiable intangible assets was recorded to goodwill. The allocation of the purchase price to goodwill was
predominantly due to synergies the Company expects to achieve through integration of the acquired technology with
the Company’s existing product portfolio and the intangible assets that are not separable, such as assembled workforce
and going concern. The goodwill relating to the Company’s acquisition of Rally was not deductible for tax purposes
and was allocated to the Enterprise Solutions segment. The goodwill relating to the Company’s other fiscal year 2016
acquisitions was not deductible for tax purposes and was allocated to the Enterprise Solutions segment.
The pro forma effects of the Company’s fiscal year 2016 acquisitions on the Company’s revenues and results of
operations during fiscal year 2016 were considered immaterial.
The Condensed Consolidated Statements of Operations for the three months ended June 30, 2016 included total
revenue of $35 million for the Company’s fiscal year 2016 acquisitions of Rally and Xceedium. The Condensed
Consolidated Statements of Operations for the three months ended June 30, 2016 included net loss of $5 million for
the Company’s fiscal year 2016 acquisitions of Rally and Xceedium. Revenues and results of operations since the date
of acquisition for the Company’s other fiscal 2016 acquisitions were considered immaterial.
The Company had approximately $3 million and $3 million of accrued acquisition-related costs at June 30, 2016 and
March 31, 2016, respectively, related to purchase price amounts withheld subject to indemnification protections.

NOTE C – TRADE ACCOUNTS RECEIVABLE
Trade accounts receivable, net represents amounts due from the Company’s customers and is presented net of
allowances. These balances include revenue recognized in advance of customer billings but do not include unbilled
contractual commitments executed under license agreements. The components of “Trade accounts receivable, net” were
as follows:

June 30,
2016

March 31,
2016
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(in millions)
Accounts receivable – billed $390 $ 566
Accounts receivable – unbilled41 55
Other receivables 8 13
Less: Allowances (9 ) (9 )
Trade accounts receivable, net $430 $ 625

7
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CA, INC. AND SUBSIDIARIES
NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

NOTE D – GOODWILL, CAPITALIZED SOFTWARE AND OTHER INTANGIBLE ASSETS
The gross carrying amounts and accumulated amortization for capitalized software and other intangible assets at
June 30, 2016 were as follows:

At June 30, 2016

Gross
Amortizable
Assets

Less: Fully
Amortized
Assets

Remaining
Amortizable
Assets

Accumulated
Amortization
on Remaining
Amortizable
Assets

Net
Assets

(in millions)
Purchased software products $5,991 $ 4,889 $ 1,102 $ 571 $ 531
Internally developed software products 1,467 1,030 437 335 102
Other intangible assets 927 762 165 73 92
Total capitalized software and other intangible assets $8,385 $ 6,681 $ 1,704 $ 979 $ 725
The gross carrying amounts and accumulated amortization for capitalized software and other intangible assets at
March 31, 2016 were as follows:

At March 31, 2016

Gross
Amortizable
Assets

Less: Fully
Amortized
Assets

Remaining
Amortizable
Assets

Accumulated
Amortization
on Remaining
Amortizable
Assets

Net
Assets

(in millions)
Purchased software products $5,990 $ 4,865 $ 1,125 $ 552 $ 573
Internally developed software products 1,467 1,009 458 333 125
Other intangible assets 927 728 199 102 97
Total capitalized software and other intangible assets $8,384 $ 6,602 $ 1,782 $ 987 $ 795

Based on the capitalized software and other intangible assets recorded through June 30, 2016, the projected annual
amortization expense for fiscal year 2017 and the next four fiscal years is expected to be as follows:

Year Ended March 31,
2017 2018 2019 2020 2021
(in millions)

Purchased software products $156 $147 $107 $ 82 $ 40
Internally developed software products 79 36 9 1 —
Other intangible assets 16 8 7 6 6
Total $251 $191 $123 $ 89 $ 46
The Company evaluates the useful lives and recoverability of capitalized software and other intangible assets when
events or changes in circumstances indicate that an impairment may exist. These evaluations require complex
assumptions about key factors such as future customer demand, technology trends and the impact of those factors on
the technology the Company acquires and develops for its products. Impairments or revisions to useful lives could
result from the use of alternative assumptions that reflect reasonably possible outcomes related to future customer
demand or technology trends for assets within the Enterprise Solutions segment.

8
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CA, INC. AND SUBSIDIARIES
NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

Goodwill activity by segment for the three months ended June 30, 2016 was as follows:

(in millions) Mainframe
Solutions

Enterprise
Solutions Services Total

Balance at March 31, 2016 $ 4,178 $ 1,827 $ 81 $6,086
Foreign currency translation adjustment — (2 ) — (2 )
Balance at June 30, 2016 $ 4,178 $ 1,825 $ 81 $6,084

NOTE E – DEFERRED REVENUE
The current and noncurrent components of “Deferred revenue (billed or collected)” at June 30, 2016 and March 31, 2016
were as follows:

June 30,
2016

March 31,
2016

(in millions)
Current:
Subscription and maintenance $1,826 $ 1,990
Professional services 124 116
Software fees and other 77 91
Total deferred revenue (billed or collected) – current $2,027 $ 2,197
Noncurrent:
Subscription and maintenance $631 $ 712
Professional services 20 21
Software fees and other 3 4
Total deferred revenue (billed or collected) – noncurrent $654 $ 737
Total deferred revenue (billed or collected) $2,681 $ 2,934

NOTE F – DERIVATIVES
The Company is exposed to financial market risks arising from changes in interest rates and foreign exchange rates.
Changes in interest rates could affect the Company’s monetary assets and liabilities, and foreign exchange rate changes
could affect the Company’s foreign currency denominated monetary assets and liabilities and forecasted transactions.
The Company enters into derivative contracts with the intent of mitigating a portion of these risks.
Foreign Currency Contracts: The Company enters into foreign currency option and forward contracts to manage
foreign currency risks. The Company has not designated its foreign exchange derivatives as hedges. Accordingly,
changes in fair value from these contracts are recorded as “Other expenses (gains), net” in the Company’s Condensed
Consolidated Statements of Operations.
At June 30, 2016, foreign currency contracts outstanding consisted of purchase and sale contracts with a total gross
notional value of approximately $1,052 million and durations of less than nine months. The net fair value of these
contracts at June 30, 2016 was a net asset of approximately $4 million, of which approximately $14 million is
included in “Other current assets” and approximately $10 million is included in “Accrued expenses and other current
liabilities” in the Company’s Condensed Consolidated Balance Sheet.
At March 31, 2016, foreign currency contracts outstanding consisted of purchase and sale contracts with a total gross
notional value of approximately $332 million and durations of less than three months. The net fair value of these
contracts at March 31, 2016 was a net liability of approximately $1 million, of which approximately $2 million is
included in “Other current assets” and approximately $3 million is included in “Accrued expenses and other current
liabilities” in the Company’s Condensed Consolidated Balance Sheet.

9
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CA, INC. AND SUBSIDIARIES
NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

A summary of the effect of the foreign exchange derivatives on the Company’s Condensed Consolidated Statements of
Operations was as follows:

Amount of Net (Gain)/Loss Recognized in the
Condensed Consolidated Statements of Operations
Three Months Ended
June 30,

(in millions) 2016 2015
Other expenses (gains), net – foreign currency contracts $ 3 $ 11
The Company is subject to collateral security arrangements with most of its major counterparties. These arrangements
require the Company or the counterparty to post collateral when the derivative fair values exceed contractually
established thresholds. The aggregate fair values of all derivative instruments under these collateralized arrangements
were either in a net asset position or under the established threshold at June 30, 2016 and March 31, 2016. The
Company posted no collateral at June 30, 2016 or March 31, 2016. Under these agreements, if the Company’s credit
ratings had been downgraded one rating level, the Company would still not have been required to post collateral.

NOTE G – FAIR VALUE MEASUREMENTS
The following table presents the Company’s assets and liabilities that were measured at fair value on a recurring basis
at June 30, 2016 and March 31, 2016:

At June 30, 2016 At March 31, 2016
Fair Value
Measurement Using
Input Types

Estimated
Fair
Value

Fair Value
Measurement Using
Input Types

Estimated
Fair
Value

(in millions) Level
1 Level 2 Total Level

1 Level 2 Total

Assets:
Money market funds (1) $ 530 $ — $ 530 $ 617 $ — $ 617
Foreign exchange derivatives (2) — 14 14 — 2 2
Total assets $ 530 $ 14 $ 544 $ 617 $ 2 $ 619
Liabilities:
Foreign exchange derivatives (2) $ — $ 10 $ 10 $ — $ 3 $ 3
Total liabilities $ — $ 10 $ 10 $ — $ 3 $ 3

(1)The Company’s investments in money market funds are classified as “Cash and cash equivalents” in its Condensed
Consolidated Balance Sheets.

(2)Refer to Note F, “Derivatives” for additional information.
At June 30, 2016 and March 31, 2016, the Company did not have any assets or liabilities measured at fair value on a
recurring basis using significant unobservable inputs (Level 3).
The carrying values of financial instruments classified as current assets and current liabilities, such as cash and cash
equivalents, short-term investments, accounts payable, accrued expenses and short-term borrowings, approximate fair
value due to the short-term maturity of the instruments.

10
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CA, INC. AND SUBSIDIARIES
NOTES TO THE CONDENSED CONSOLIDATED FINANCIAL STATEMENTS

The following table presents the carrying amounts and estimated fair values of the Company’s other financial
instruments that were not measured at fair value on a recurring basis at June 30, 2016 and March 31, 2016:

At June 30, 2016 At March 31, 2016

(in millions) Carrying
Value

Estimated
Fair Value

Carrying
Value

Estimated
Fair Value

Liabilities:
Total debt (1) $1,950 $ 2,069 $1,953 $ 2,058
Facility exit reserve (2) $15 $ 17 $16 $ 17

(1)
Estimated fair value of total debt is based on quoted prices for similar liabilities for which significant inputs are
observable except for certain long-term lease obligations, for which fair value approximates carrying value (Level
2).

(2)

Estimated fair value for the facility exit reserve is determined using the Company’s incremental borrowing rate at
June 30, 2016 and March 31, 2016. At June 30, 2016 and March 31, 2016, the facility exit reserve included
approximately $4 million and $4 million, respectively, in “Accrued expenses and other current liabilities” and
approximately $11 million and $12 million, respectively, in “Other noncurrent liabilities” in the Company’s
Condensed Consolidated Balance Sheets (Level 3).

NOTE H – COMMITMENTS AND CONTINGENCIES
The Company, various subsidiaries, and certain current and former officers have been or, from time to time, may be
named as defendants in various lawsuits and claims arising in the normal course of business. The Company may also
become involved with contract issues and disputes with customers, including government customers.
On March 24, 2014, the U.S. Department of Justice (DOJ) filed under seal in the United States District Court for the
District of Columbia a complaint against the Company in partial intervention under the qui tam provisions of the civil
False Claims Act (FCA). The underlying complaint was filed under seal by an individual plaintiff on August 24, 2009.
On May 29, 2014, the case was unsealed. Both the DOJ and the individual plaintiff have filed amended complaints.
The current complaints relate to government sales transactions under the Company’s General Services Administration
(GSA) schedule contract, entered into in 2002 and extended until present through subsequent amendments. In sum and
substance, the current complaints allege that the Company provided inaccurate commercial discounting information to
the GSA during contract negotiations and that, as a result, the GSA’s contract discount was lower than it otherwise
would have been. In addition, the complaints allege that the Company failed to apply the full negotiated discount in
some instances and to pay sufficient rebates pursuant to the contract’s price reduction clause. In addition to FCA
claims, the current complaints also assert common law causes of action. The DOJ complaint seeks an unspecified
amount of damages, including treble damages and civil penalties. The complaint by the individual plaintiff alleges that
the U.S. government has suffered damages in excess of $100 million and seeks an unspecified amount of damages,
including treble damages and civil penalties. The Company filed motions to dismiss the current complaints. On March
31, 2015, the court issued decisions denying the Company's motion to dismiss the DOJ complaint, and granting in part
and denying in part the Company's motion to dismiss the individual plaintiff's complaint. The discovery phase of the
case is proceeding pursuant to the court’s scheduling orders. On October 30, 2014, the GSA Suspension and
Debarment Division issued a Show Cause Letter to the Company in response to the complaints summarized above. In
sum, the letter called on the Company to demonstrate why the U.S. government should continue to contract with the
Company, given the litigation allegations made in these complaints. On December 19, 2014, the Company provided a
detailed response to the Show Cause Letter. In July 2015, after the Company agreed to assume certain additional
reporting requirements during the pendency of the litigation, the GSA Suspension and Debarment Division advised
the Company that it had concluded its review and determined that the Company is a responsible contractor with which
government agencies could continue to contract. The Company cannot predict the amount of damages likely to result
from the litigation summarized above. Although the timing and ultimate outcome of this litigation cannot be
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determined, the Company believes that the material aspects of the liability theories set forth in the litigation
complaints are unfounded. The Company also believes that it has meritorious defenses and intends to vigorously
contest the lawsuit.
Based on the Company’s experience, management believes that the damages amounts claimed in a case are not a
meaningful indicator of the potential liability. Claims, suits, investigations and proceedings are inherently uncertain
and it is not possible to predict the ultimate outcome of cases. The Company believes that it has meritorious defenses
in connection with its current lawsuits and material claims and disputes, and intends to vigorously contest each of
them.
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In the opinion of the Company’s management based upon information currently available to the Company, while the
outcome of these lawsuits, claims and disputes is uncertain, the likely results of these lawsuits, claims and disputes are
not expected, either individually or in the aggregate, to have a material adverse effect on the Company’s financial
position, results of operations or cash flows, although the effect could be material to the Company’s results of
operations or cash flows for any interim reporting period. For some of these matters, the Company is unable to
estimate a range of reasonably possible loss due to the stage of the matter and/or other particular circumstances of the
matter. For others, a range of reasonably possible loss can be estimated. For those matters for which such a range can
be estimated, the Company estimates that, in the aggregate, the range of reasonably possible loss is from zero to $45
million. This is in addition to amounts, if any, that have been accrued for those matters.
The Company is obligated to indemnify its officers and directors under certain circumstances to the fullest extent
permitted by Delaware law. As a part of that obligation, the Company may, from time to time, advance certain
attorneys’ fees and expenses incurred by officers and directors in various lawsuits and investigations, as permitted
under Delaware law.

NOTE I – STOCKHOLDERS’ EQUITY
Stock Repurchases: On November 13, 2015, the Board approved a stock repurchase program that authorized the
Company to acquire up to $750 million of its common stock. During the three months ended June 30, 2016, the
Company repurchased approximately 1.6 million shares of its common stock for approximately $50 million. At
June 30, 2016, the Company remained authorized to purchase approximately $700 million of its common stock under
its current stock repurchase program.
Accumulated Other Comprehensive Loss: Foreign currency translation losses included in “Accumulated other
comprehensive loss” in the Company’s Condensed Consolidated Balance Sheets at June 30, 2016 and March 31, 2016
were approximately $445 million and $416 million, respectively.
Cash Dividends: The Board declared the following dividends during the three months ended June 30, 2016 and 2015:
Three Months Ended June 30, 2016:
(in millions, except per share amounts)

Declaration Date Dividend Per Share Record Date Total Amount Payment
Date

May 4, 2016 $0.255 May 26, 2016 $107 June 14,
2016

Three Months Ended June 30, 2015:
(in millions, except per share amounts)

Declaration Date Dividend Per Share Record Date Total Amount Payment
Date

May 5, 2015 $0.25 May 28, 2015 $110 June 16,
2015

12
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NOTE J – INCOME FROM CONTINUING OPERATIONS PER COMMON SHARE
Basic net income per common share excludes dilution and is calculated by dividing net income allocable to common
shares by the weighted average number of common shares outstanding for the period. Diluted net income per common
share is calculated by dividing net income allocable to common shares by the weighted average number of common
shares, as adjusted for the potential dilutive effect of non-participating share-based awards.
The following table presents basic and diluted income from continuing operations per common share information for
the three months ended June 30, 2016 and 2015:

Three Months
Ended
June 30,
2016 2015
(in millions,
except per
share
amounts)

Basic income from continuing operations per common share:
Income from continuing operations $198 $207
Less: Income from continuing operations allocable to participating securities (2 ) (2 )
Income from continuing operations allocable to common shares $196 $205
Weighted average common shares outstanding 414 436
Basic income from continuing operations per common share $0.47 $0.47

Diluted income from continuing operations per common share:
Income from continuing operations $198 $207
Less: Income from continuing operations allocable to participating securities (2 ) (2 )
Income from continuing operations allocable to common shares $196 $205
Weighted average shares outstanding and common share equivalents:
Weighted average common shares outstanding 414 436
Weighted average effect of share-based payment awards 1 2
Denominator in calculation of diluted income per share 415 438
Diluted income from continuing operations per common share $0.47 $0.47
For the three months ended June 30, 2016 and 2015, respectively, approximately 2 million and 1 million shares of
Company common stock underlying restricted stock awards and options to purchase common stock were excluded
from the calculation because their effect on income per share was anti-dilutive during the respective periods.
Weighted average restricted stock awards of approximately 5 million and 4 million for the three months ended
June 30, 2016 and 2015, respectively, were considered participating securities in the calculation of net income
allocable to common stockholders.

13
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NOTE K – ACCOUNTING FOR SHARE-BASED COMPENSATION
The Company recognized share-based compensation in the following line items in the Condensed Consolidated
Statements of Operations for the periods indicated:

Three
Months
Ended
June 30,
2016 2015
(in
millions)

Costs of licensing and maintenance $2 $2
Cost of professional services 1 1
Selling and marketing 10 8
General and administrative 11 7
Product development and enhancements 5 4
Share-based compensation expense before tax $29 $22
Income tax benefit (10 ) (7 )
Net share-based compensation expense $19 $15
The following table summarizes information about unrecognized share-based compensation costs at June 30, 2016:

Unrecognized
Share-Based
Compensation
Costs

Weighted Average Period Expected to be
Recognized

(in millions) (in years)
Stock option awards $ 7 2.3
Restricted stock units 27 2.3
Restricted stock awards 102 2.3
Performance share units 45 2.9
Total unrecognized share-based compensation
costs $ 181 2.5

There were no capitalized share-based compensation costs for the three months ended June 30, 2016 and 2015.
The value of performance share units (PSUs) is determined using the closing price of the Company’s common stock on
the last trading day of the quarter until the awards are granted. Compensation costs for the PSUs are amortized over
the requisite service periods based on the expected level of achievement of the performance targets. At the conclusion
of the performance periods for the PSUs, the applicable number of shares of common stock, restricted stock awards
(RSAs) or restricted stock units (RSUs) granted may vary based upon the level of achievement of the performance
targets and the approval of the Company’s Compensation and Human Resources Committee (which may reduce any
award for any reason in its discretion).
For the three months ended June 30, 2016 and 2015, the Company issued stock options for approximately 1 million
shares and 0.8 million shares, respectively. The weighted average fair values and assumptions used for the options
granted were as follows:

Three Months
Ended
June 30,
2016 2015

Weighted average fair value $4.40 $4.69
Dividend yield 3.58 % 3.37 %
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Expected volatility factor (1) 23 % 23 %
Risk-free interest rate (2) 1.5 % 1.9 %
Expected life (in years) (3) 6.0 6.0

(1)
Expected volatility is measured using historical daily price changes of the Company’s common stock over the
respective expected term of the options and the implied volatility derived from the market prices of the Company’s
traded options.

(2)The risk-free rate for periods within the contractual term of the stock options is based on the U.S. Treasury yield
curve in effect at the time of grant.

(3)
The expected life is the number of years the Company estimates that options will be outstanding prior to exercise.
The Company’s computation of expected life was determined based on the simplified method (the average of the
vesting period and option term).
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The table below summarizes the RSAs and RSUs granted under the 1-year PSUs for the Company’s fiscal year 2016
and 2015 incentive plan years. The RSAs and RSUs were granted in the first quarter of fiscal years 2017 and 2016,
respectively. The RSAs and RSUs vest 34% on the date of grant and 33% on the first and second anniversaries of the
grant date.

RSAs RSUs
Incentive Plans for
Fiscal Years

Performance
Period

Shares
(in millions)

Weighted Average Grant
Date Fair Value

Shares
(in millions)

Weighted Average Grant
Date Fair Value

2016 1 year 0.6 $31.53 0.1 $30.53
2015 1 year 0.5 $31.41 0.1 $30.42
The table below summarizes the shares of common stock issued under the 3-year PSUs for the Company’s fiscal year
2014 and 2013 incentive plan years in the first quarter of fiscal years 2017 and 2016, respectively.
Incentive Plans
for Fiscal Years Performance Period Shares of Common Stock

(in millions) Weighted Average Grant Date Fair Value

2014 3 years 0.3 $31.53
2013 3 years 0.1 $31.41
The table below summarizes the RSAs and RSUs granted under the 1-year PSUs for the Company’s fiscal year 2016
and 2015 sales retention equity programs. The RSAs and RSUs were granted in the first quarter of fiscal years 2017
and 2016, respectively. The RSAs and RSUs vest on the third anniversary of the grant date.

RSAs RSUs
Incentive Plans for
Fiscal Years

Performance
Period

Shares
(in millions)

Weighted Average Grant
Date Fair Value

Shares
(in millions)

Weighted Average Grant
Date Fair Value

2016 1 year 0.3 $31.53 0.1 $28.52
2015 1 year 0.2 $30.45 0.1 $27.50
The table below summarizes all of the RSAs and RSUs, including grants made pursuant to the long-term incentive
plans discussed above, granted during the three months ended June 30, 2016 and 2015:

Three Months
Ended
June 30,
2016 2015
(shares in
millions)

RSAs:
Shares 2.9 2.7
Weighted average grant date fair value (1) $31.53 $30.65
RSUs:
Shares 1.0 0.8
Weighted average grant date fair value (2) $30.10 $28.90
(1)The fair value is based on the quoted market value of the Company’s common stock on the grant date.

(2)
The fair value is based on the quoted market value of the Company’s common stock on the grant date reduced by
the present value of dividends expected to be paid on the Company’s common stock prior to vesting of the RSUs,
which is calculated using a risk-free interest rate.

Employee Stock Purchase Plan: The Company maintains the 2012 Employee Stock Purchase Plan (ESPP) for all
eligible employees. The ESPP offer period is semi-annual and allows participants to purchase the Company’s common
stock at 95% of the closing price of the stock on the last day of the offer period. The ESPP is non-compensatory. For
the six-month offer period ended June 30, 2016, the Company issued approximately 0.1 million shares under the
ESPP at $31.19 per share. As of June 30, 2016, approximately 29.1 million shares are available for future issuances
under the ESPP.
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NOTE L – INCOME TAXES
Income tax expense for the three months ended June 30, 2016 and 2015 was approximately $79 million and $88
million, respectively.
The Company’s estimated annual effective tax rate, which excludes the impact of discrete items, for the three months
ended June 30, 2016 and 2015 was 29.2% and 29.8%, respectively. Changes in tax laws, the outcome of tax audits and
any other changes in potential tax liabilities may result in additional tax expense or benefit in fiscal year 2017, which
are not considered in the Company’s estimated annual effective tax rate. While the Company does not currently view
any such items as individually material to the results of the Company’s consolidated financial position or results of
operations, the impact of certain items may yield additional tax expense or benefit in the remaining quarters of fiscal
year 2017 and the Company is anticipating a fiscal year 2017 effective tax rate between 28% and 29%.

NOTE M – SUPPLEMENTAL STATEMENT OF CASH FLOWS INFORMATION
For the three months ended June 30, 2016 and 2015, interest payments were approximately $23 million and $21
million, respectively, and income taxes paid, net from continuing operations were approximately $62 million and $17
million, respectively. For the three months ended June 30, 2016 and 2015, the excess tax benefits from share-based
incentive awards included in financing activities from continuing operations were approximately $3 million and $3
million, respectively.
Non-cash financing activities for the three months ended June 30, 2016 and 2015 consisted of treasury common shares
issued in connection with the following: share-based incentive awards issued under the Company’s equity
compensation plans of approximately $42 million (net of approximately $31 million of income taxes withheld) and
$41 million (net of approximately $27 million of income taxes withheld), respectively; discretionary stock
contributions to the CA, Inc. Savings Harvest Plan of approximately $24 million and $24 million, respectively; and
treasury common shares issued in connection with the Company’s Employee Stock Purchase Plan of approximately $2
million and $2 million, respectively.
The Company uses a notional pooling arrangement with an international bank to help manage global liquidity. Under
this pooling arrangement, the Company and its participating subsidiaries may maintain either cash deposit or
borrowing positions through local currency accounts with the bank, so long as the aggregate position of the global
pool is a notionally calculated net cash deposit. Because it maintains a security interest in the cash deposits and has the
right to offset the cash deposits against the borrowings, the bank provides the Company and its participating
subsidiaries favorable interest terms on both. The activity under this notional pooling arrangement for the three
months ended June 30, 2016 and 2015 was as follows:

Three
Months
Ended
June 30,
2016 2015
(in millions)

Total borrowings outstanding at beginning of period (1) $139 $138
Borrowings 190 1,760
Repayments (186 ) (1,776)
Foreign exchange effect (5 ) 17
Total borrowings outstanding at end of period (1) $138 $139

(1)Included in “Accrued expenses and other current liabilities” in the Company’s Condensed Consolidated Balance
Sheets.

NOTE N – SEGMENT INFORMATION
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The Company’s Mainframe Solutions and Enterprise Solutions segments comprise its software business organized by
the nature of the Company’s software offerings and the platform on which the products operate. The Services segment
comprises product implementation, consulting, customer education and customer training, including those directly
related to the Mainframe Solutions and Enterprise Solutions software that the Company sells to its customers.
Segment expenses do not include share-based compensation expense; amortization of purchased software;
amortization of other intangible assets; amortization of internally developed software products; certain foreign
exchange derivative hedging gains and losses; approved severance and facility actions by the Board; and other
miscellaneous costs. A measure of segment assets is not currently provided to the Company’s Chief Executive Officer
and has therefore not been disclosed.
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The Company’s segment information for the three months ended June 30, 2016 and 2015 was as follows:
Three Months Ended June 30, 2016 Mainframe

Solutions
Enterprise
Solutions Services Total(dollars in millions)

Revenue $ 551 $ 371 $ 77 $999
Expenses 208 324 75 607
Segment profit $ 343 $ 47 $ 2 $392
Segment operating margin 62 % 13 % 3 % 39 %
Depreciation $ 9 $ 6 $ — $15
Reconciliation of segment profit to income from continuing operations before income taxes for the three months
ended June 30, 2016:
(in millions)
Segment profit $392
Less:
Purchased software amortization 43
Other intangibles amortization 5
Internally developed software products amortization 23
Share-based compensation expense 29
Other expenses, net (1) —
Interest expense, net 15
Income from continuing operations before income taxes $277

(1)Other expenses, net consists of costs associated with certain foreign exchange derivative hedging gains and losses,
and other miscellaneous costs.

Three Months Ended June 30, 2015 Mainframe
Solutions

Enterprise
Solutions Services Total(dollars in millions)

Revenue $ 560 $ 338 $ 79 $977
Expenses 211 290 71 572
Segment profit $ 349 $ 48 $ 8 $405
Segment operating margin 62 % 14 % 10 % 41 %
Depreciation $ 9 $ 7 $ — $16
Reconciliation of segment profit to income from continuing operations before income taxes for the three months
ended June 30, 2015:
(in millions)
Segment profit $405
Less:
Purchased software amortization 28
Other intangibles amortization 11
Internally developed software products amortization 32
Share-based compensation expense 22
Other expenses, net (1) 8
Interest expense, net 9
Income from continuing operations before income taxes $295

(1)Other expenses, net consists of costs associated with certain foreign exchange derivative hedging gains and losses,
and other miscellaneous costs.
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The table below summarizes the Company’s revenue from the United States and from international (i.e., non-U.S.)
locations:

Three
Months
Ended
June 30,
2016 2015
(in
millions)

United States $637 $619
EMEA (1) 225 221
Other 137 137
Total revenue $999 $977
(1)Consists of Europe, the Middle East and Africa.

18

Edgar Filing: CA, INC. - Form 10-Q

30



Table of Contents

Item 2: MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS
Cautionary Statement Regarding Forward-Looking Statements
This Quarterly Report on Form 10-Q (Form 10-Q) contains certain forward-looking information relating to CA, Inc.
(which we refer to as the “Company,” “Registrant,” “CA Technologies,” “CA,” “we,” “our” or “us”), that is based on the beliefs of,
and assumptions made by, our management as well as information currently available to management. When used in
this Form 10-Q, the words “believes,” “plans,” “anticipates,” “expects,” “estimates,” “targets” and similar expressions relating to
the future are intended to identify forward-looking information. Forward-looking information includes, for example,
not only the statements relating to the future made in this Management’s Discussion and Analysis of Financial
Condition and Results of Operations (MD&A), but also statements relating to the future that appear in other parts of
this Form 10-Q. This forward-looking information reflects our current views with respect to future events and is
subject to certain risks, uncertainties and assumptions.
The declaration and payment of future dividends by the Company is subject to the determination of the Company’s
Board of Directors (the Board), in its sole discretion, after considering various factors, including the Company’s
financial condition, historical and forecasted operating results, and available cash flow, as well as any applicable laws
and contractual covenants and any other relevant factors. The Company’s practice regarding payment of dividends may
be modified at any time and from time to time.
Repurchases under the Company’s stock repurchase program may be made from time to time, subject to market
conditions and other factors, in the open market, through solicited or unsolicited privately negotiated transactions or
otherwise. The program does not obligate the Company to acquire any particular amount of common stock, and it may
be modified or suspended at any time at the Company’s discretion.
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A number of important factors could cause actual results or events to differ materially from those indicated by such
forward-looking statements, including: the ability to achieve success in the Company’s business strategy by, among
other things, ensuring that any new offerings address the needs of a rapidly changing market while not adversely
affecting the demand for the Company’s traditional products or the Company’s profitability to an extent greater than
anticipated, enabling the Company’s sales force to accelerate growth of sales to new customers and expand sales with
existing customers, including sales outside of the Company’s renewal cycle and to a broadening set of purchasers
outside of traditional information technology operations (with such growth and expansion at levels sufficient to offset
any decline in revenue and/or sales in the Company’s Mainframe Solutions segment and in certain mature product lines
in the Company’s Enterprise Solutions segment), effectively managing the strategic shift in the Company’s business
model to develop more easily installed software, provide additional SaaS offerings and refocus the Company’s
professional services and education engagements on those engagements that are connected to new product sales,
without affecting the Company’s financial performance to an extent greater than anticipated, and effectively managing
the Company’s pricing and other go-to-market strategies, as well as improving the Company’s brand, technology and
innovation awareness in the marketplace; the failure to innovate or adapt to technological changes and introduce new
software products and services in a timely manner; competition in product and service offerings and pricing; the
ability of the Company’s products to remain compatible with ever-changing operating environments, platforms or third
party products; global economic factors or political events beyond the Company’s control and other business and legal
risks associated with non-U.S. operations; the failure to expand partner programs and sales of the Company’s solutions
by the Company’s partners; the ability to retain and attract qualified professionals; general economic conditions and
credit constraints, or unfavorable economic conditions in a particular region, business or industry sector; the ability to
successfully integrate acquired companies and products into the Company’s existing business; risks associated with
sales to government customers; breaches of the Company’s data center, network, as well as the Company’s software
products, and the IT environments of the Company’s vendors and customers; the ability to adequately manage, evolve
and protect the Company’s information systems, infrastructure and processes; the failure to renew license transactions
on a satisfactory basis; fluctuations in foreign exchange rates; discovery of errors or omissions in the Company’s
software products or documentation and potential product liability claims; the failure to protect the Company’s
intellectual property rights and source code; access to software licensed from third parties; risks associated with the
use of software from open source code sources; third-party claims of intellectual property infringement or royalty
payments; fluctuations in the number, terms and duration of the Company’s license agreements, as well as the timing
of orders from customers and channel partners; events or circumstances that would require the Company to record an
impairment charge relating to the Company’s goodwill or capitalized software and other intangible assets balances;
potential tax liabilities; changes in market conditions or the Company’s credit ratings; changes in generally accepted
accounting principles; the failure to effectively execute the Company’s workforce reductions, workforce rebalancing
and facilities consolidations; successful and secure outsourcing of various functions to third parties; and other factors
described more fully in this Form 10-Q and the Company’s other filings with the Securities and Exchange
Commission. Should one or more of these risks or uncertainties occur, or should our assumptions prove incorrect,
actual results may vary materially from the forward-looking information described in this Form 10-Q as believed,
planned, anticipated, expected, estimated, targeted or similarly identified. We do not intend to update these
forward-looking statements, except as otherwise required by law. Readers are cautioned not to place undue reliance on
these forward-looking statements, which speak only as of the date hereof. This MD&A is provided as a supplement to,
and should be read in conjunction with, our financial statements and the accompanying notes to the financial
statements. References in this Form 10-Q to fiscal 2017 and fiscal 2016 are to our fiscal years ending on March 31,
2017 and 2016, respectively.

OVERVIEW
CA Technologies is a global leader in software solutions enabling customers to plan, develop, manage and secure
applications and enterprise environments across distributed, cloud, mobile and mainframe platforms. Most of the
Global Fortune 500, as well as many government agencies around the world, rely on CA to help manage their
increasingly dynamic and complex environments.
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We have a broad portfolio of software solutions that we use to execute our business strategy, including enabling our
customers to gain a competitive advantage in the Application Economy. We organize our offerings in Enterprise
Solutions, Mainframe Solutions and Services operating segments.
Enterprise Solutions segment includes products that are designed for distributed and cloud computing environments
and run on industry standard servers. Within Enterprise Solutions, our areas of focus include:

•
Agile Management enables customers to more effectively plan and manage the software development process and the
business of IT service delivery. Our solutions enable customers to improve delivery time on large projects, reduce
costs and optimize resources.

•
DevOps is adjacent to Agile Management and comprises a range of solutions that allow customers to efficiently
deliver and manage applications and IT infrastructure. With our portfolio of solutions, customers can reduce the
delivery time of new applications, increase the frequency of new releases and dramatically improve quality.
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•

Security includes a comprehensive set of solutions to address the growing concern across all enterprises and
organizations regarding external and internal threats to their environments and the critical data they contain. Our
identity-centric security portfolio allows customers to manage identities and regulate access from the device to the
data center, providing a complete, end-to-end, and multi-channel security solution.
Mainframe Solutions are designed for the IBM z Systems™ mainframe platform, which runs many of our largest
customers' mission-critical business applications, with a focus on lowering cost per transaction, while increasing
business agility, security and compliance. Within Mainframe Solutions, our areas of focus include:

•Application Development solutions help enable agile development processes, modernize applications and enable
collaboration across the mobile to mainframe teams.

•Databases and Database Management solutions help customers manage the growth and increasing complexity of data
and allow them to address their ever-evolving data management needs and enable web and mobile access of data.

•
Security & Compliance solutions manage risk and ensure regulatory compliance across the enterprise with modern
tools. Our solutions reduce risk from unauthorized access, secure mainframe assets, monitor instances that affect
compliance and discover sensitive data. Our solutions secure data at rest and in motion, across the enterprise.

•Systems and Operations Management portfolio provides customers with a unified view of their z Systems
performance, including their applications, middleware, networks, systems, storage and data.
Services helps customers reach their IT and business goals primarily by enabling the rapid implementation and
adoption of our Mainframe and Enterprise solutions. Our professional services team consists of experienced
professionals who provide a variety of services, such as consulting, implementation, application management services,
education and support services, to both commercial and government customers. In fiscal 2016, as a result of our Rally
acquisition, Agile coaches, whose primary focus is training customers on the implementation of the Agile software
development methodology, were incorporated into the Services segment.
Our goal is to be the world’s leading independent software provider for IT management and security solutions that help
organizations and enterprises plan, develop, manage, and secure modern software environments, across mainframe,
distributed, cloud and mobile platforms. To accomplish this, key elements of our strategy include:

•

Drive organic innovation. Our product development strategy is built around key growth areas, where we are focused
on innovating and delivering differentiated products and solutions across both distributed and mainframe. A key
element of our organic innovation approach is the broad adoption of the Agile methodology to govern our software
development process, which we believe will improve our product development time-to-market, quality and relevance,
and support our customer success initiatives.

•

Incubate technology for next generation products. We are researching and dedicating resources to the development of
emerging technologies that are logical extensions of our core areas of focus. We are working on opportunities in areas
such as containers, data analytics, big data and open source, some of which may become enhancements or extensions
of our current product portfolio and others may evolve to new product categories.

•
Pursue new business models and expanded routes to market. While our traditional on-premise software delivery
remains core to many enterprise customers, we see cloud-based and try-and-buy models as increasingly attractive for
our customers.

•

Expand relationships with our global customer base and address opportunities with new and underserved customers.
We are focused on maintaining and expanding the strong relationships with our established customer base, and will
proactively target growth with other potential customers that we do not currently serve. In parallel, we are seeking to
broaden our customer base to new buyers in geographic regions we have underserved. The emerging roles of Chief
Information Security Officers and Chief Development Officers align with the shifts we are driving across our
portfolio to meet the needs of speed and agility.

•

Execute strategic and disciplined technology acquisitions. We intend to supplement our organic innovation efforts
with key technology acquisitions that are within or adjacent to our core areas of focus. We conduct a thorough
acquisition process, which includes build vs. buy analysis and opportunity identification, detailed business case
modeling, rigorous due diligence and extensive integration, to fully realize the value of our acquisitions.
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We offer our solutions through our direct sales force and indirectly through our partners. We remain focused on
strengthening relationships with our core customers and partners - approximately our top 500 accounts, which we
refer to as our “Platinum” accounts - through product leadership, account management and a differentiated customer
experience. We are working to accelerate the velocity of our sales transactions by dedicating sales resources and
deploying additional solutions to address opportunities to sell to new enterprises and to expand our relationship with
existing non-Platinum customers - which we refer to as our “Named” and “Growth/Partners” (or Partner-led) customers.
Named customers are large potential customers with whom we currently do not have a strong presence and where a
competitor often has an established relationship. Growth/Partners customers are mid-size potential customers with
whom we currently do not have a strong presence and generally address through partners. Additionally, we have
implemented broad-based business initiatives to drive continued improvement in sales execution. We are continuing
to shift to a more product-driven sales approach, using real-time data and intelligence to drive on-going evolution of
our go-to-market strategy towards the highest potential and highest-yielding markets.
We have sharpened our focus and processes to better reach new customers to drive higher velocity and a broadening
customer mix. Our marketing and sales organizations are utilizing common systems and analytics to initiate and
respond to market opportunities, optimize resources, maximize efficiency and drive awareness and consideration of
the CA brand and portfolio capabilities across our broad base of customers and prospects.

EXECUTIVE SUMMARY
A summary of key results for the first quarter of fiscal 2017 compared with the first quarter of fiscal 2016 is as
follows:
Revenue

•

Total revenue increased $22 million primarily as a result of an increase in software fees and other revenue, partially
offset by a decrease in subscription and maintenance revenue. For the first quarter of fiscal 2017, total revenue
includes revenue of $35 million from our fiscal 2016 acquisitions of Rally Software Development Corp. (Rally) and
Xceedium, Inc. (Xceedium), primarily reflected within software fees and other revenue.
•We expect revenue for fiscal 2017 to be consistent or increase slightly compared with fiscal 2016.
Bookings

•

Total bookings increased by more than 100% primarily due to the replacement and extension of a large system
integrator transaction that was scheduled to expire in fiscal 2018, as well as an increase in other mainframe solutions
renewals that were not associated with this transaction. The large system integrator transaction provides an
incremental contract value in excess of $475 million and extends the term of the replaced agreement for an additional
five years.

•Renewal bookings increased by more than 130%, of which the aforementioned large system integrator transaction
contributed a percentage in the mid-90s.

•Total new product sales increased by a percentage in the low-50s, of which the aforementioned large system
integrator transaction contributed a percentage in the high-40s.

•Mainframe solutions new product sales increased by more than 150%, of which the aforementioned large system
integrator transaction contributed slightly above 100%.

•Enterprise solutions new product sales increased by a percentage in the low-20s, of which the aforementioned large
system integrator transaction contributed a percentage in the high-20s.

•We expect fiscal 2017 renewals to increase by a percentage in the high teens primarily due to the aforementioned
large system integrator transaction.
Expenses

•Operating expenses increased primarily due to operational costs associated with our Rally and Xceedium acquisitions
that occurred in the second quarter of fiscal 2016.
Income taxes
•We anticipate a fiscal 2017 effective tax rate between 28% and 29%.
Diluted income per common share from continuing operations
•
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Diluted income per common share from continuing operations was $0.47, which was consistent compared with the
year-ago period as a result of an increase in expenses, primarily due to operational costs associated with our Rally and
Xceedium acquisitions, offset by an increase in revenue and a decrease in weighted average common shares
outstanding.
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Segment results

•
Mainframe Solutions revenue decreased primarily due to insufficient revenue from prior period new sales to offset the
decline in revenue contribution from renewals. Mainframe Solutions operating margin was consistent compared with
the year-ago period.

•
Enterprise Solutions revenue increased primarily due to the additional revenue associated with our Rally and
Xceedium acquisitions. Enterprise Solutions operating margin was generally consistent compared with the year-ago
period.

•
Services revenue decreased primarily due a decline in professional services engagements from prior periods.
Operating margin for Services declined as a result of a decrease in revenue and an increase in personnel-related costs
associated with our Rally acquisition.
Cash flows from continuing operations

•

Net cash provided by operating activities from continuing operations was $161 million, representing a decrease of $27
million. Net cash provided by operating activities decreased compared with the year-ago period primarily due to the
increase in income tax payments of $45 million, partially offset by the decrease in vendor disbursements and payroll
of $19 million.

PERFORMANCE INDICATORS
Management uses several quantitative performance indicators to assess our financial results and condition. Following
is a summary of the principal quantitative performance indicators that management uses to review performance:

First Quarter
Comparison
Fiscal

2017 2016 Change Percentage
Change

(dollars in millions)
Total revenue $999 $977 $ 22 2  %
Income from continuing operations $198 $207 $ (9 ) (4 )%
Net cash provided by operating activities - continuing operations $161 $188 $ (27 ) (14 )%
Total bookings $1,353 $662 $ 691 104  %
Subscription and maintenance bookings $1,173 $525 $ 648 123  %
Weighted average subscription and maintenance license
agreement duration in years 4.93 3.45 1.48 43  %

June
30,
2016

March
31,
2016

Change
From
Year End

June
30,
2015

Change
From Prior
Year Quarter

(in millions)
Cash and cash equivalents $2,776 $2,812 $ (36 ) $2,816 $ (40 )
Total debt (1) $1,950 $1,953 $ (3 ) $1,252 $ 698
Total expected future cash collections
from committed contracts (2) $4,900 $4,520 $ 380 $3,950 $ 950

Total revenue backlog (2) $7,151 $6,829 $ 322 $6,278 $ 873
Total current revenue backlog (2) $3,031 $3,113 $ (82 ) $3,042 $ (11 )

(1)
Total debt at June 30, 2015 has been adjusted to reflect the adoption of Accounting Standards Update No.
2015-03, Simplifying the Presentation of Debt Issuance Costs (Topic 835). Refer to Note 1, “Significant Accounting
Policies” of our 2016 Form 10-K for additional information.

(2)Refer to the discussion in the “Liquidity and Capital Resources” section of this MD&A for additional information on
expected future cash collections from committed contracts and revenue backlog.

Analyses of our performance indicators shown above and our segment performance can be found in the “Results of
Operations” and “Liquidity and Capital Resources” sections of this MD&A.
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Total Revenue: Total revenue is the amount of revenue recognized during the reporting period from the sale of
license, maintenance, software as a service (SaaS) and professional services agreements. Amounts recognized as
subscription and maintenance revenue are recognized ratably over the term of the agreement. Professional services
revenue is generally recognized as the services are performed or recognized on a ratable basis over the term of the
related software license. Software fees and other revenue generally represents license fee revenue recognized at the
inception of a license agreement (up-front basis) and also includes our SaaS revenue, which is recognized as services
are provided.
Subscription and Maintenance Revenue: Subscription and maintenance revenue is the amount of revenue recognized
ratably during the reporting period from: (i) subscription license agreements that were in effect during the period,
generally including maintenance that is bundled with and not separately identifiable from software usage fees or
product sales, (ii) maintenance agreements associated with providing customer technical support and access to
software fixes and upgrades that are separately identifiable from software usage fees or product sales, and (iii) license
agreements bundled with additional products, maintenance or professional services for which vendor specific
objective evidence (VSOE) has not been established. These amounts include the sale of products directly by us, as
well as by distributors and volume partners, value-added resellers and exclusive representatives to end-users, where
the contracts incorporate the right for end-users to receive unspecified future software products, and other contracts
entered into in close proximity or contemplation of such agreements. The vast majority of our subscription and
maintenance revenue in any particular reporting period comes from contracts signed in prior periods, generally
pursuant to contracts ranging in duration from three to five years.
Total Bookings: Total bookings, or sales, includes the incremental value of all subscription, maintenance and
professional services contracts and software fees and other contracts entered into during the reporting period and is
generally reflective of the amount of products and services during the period that our customers have agreed to
purchase from us. License fees for bookings attributed to sales of software products for which revenue is recognized
on an up-front basis is reflected in “Software fees and other” in our Condensed Consolidated Statements of Operations,
while the maintenance portion is reflected in “Subscription and maintenance” in our Condensed Consolidated
Statements of Operations. Our SaaS bookings are recognized as revenue in “Software fees and other,” generally ratably
over the term of the SaaS arrangement, rather than up-front.
Our management looks within total bookings at renewal bookings, which we define as bookings attributable to the
renewable value of a prior contract (i.e., the maintenance value and, in the case of non-perpetual licenses, the license
value), and at total new product sales, which we define as sales of mainframe and enterprise solutions products and
mainframe solutions capacity that are new or in addition to products or mainframe solutions capacity previously
contracted for by a customer. Renewal bookings, as we report them, do not include new product and capacity sales
and professional services arrangements and are reflected as subscription and maintenance bookings in the period (for
which revenue would be recognized ratably over the term of the contract). Renewals can close before their scheduled
renewal date for a number of reasons, including customer preference, customer needs for additional products or
capacity, or our preference. The level of contracts closed prior to scheduled expiration dates and the reasons for such
closings can vary from quarter to quarter. Generally, quarters with smaller renewal inventories result in a lower level
of bookings because renewal bookings will be lower and, to a lesser extent, because renewals remain an important
opportunity for new product sales.
Mainframe solutions new product sales and capacity growth can be inconsistent on both a quarterly and annual basis.
We believe the period-over-period change in mainframe solutions new product sales and capacity combined is a more
appropriate measure of performance and, therefore, we provide only total mainframe solutions new sales information,
which includes mainframe solutions capacity. The amount of new product sales for a period, as currently tracked by
us, requires estimation by management and has been historically reported by providing only growth rate comparisons.
Within a given period, the amount of new product sales may not be material to the change in our total bookings or
revenue compared with prior periods. New product sales can be reflected as subscription and maintenance bookings in
the period (for which revenue would be recognized ratably over the term of the contract) or in software fees and other
bookings (which are recognized as software fees and other revenue in the current period).
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Subscription and Maintenance Bookings: Subscription and maintenance bookings is the aggregate incremental amount
we expect to collect from our customers over the terms of the underlying subscription and maintenance agreements
entered into during a reporting period. These amounts include the sale of products either directly by us or through
distributors and volume partners, value-added resellers and exclusive representatives to end-users and may include the
right for the customer to receive unspecified future software products and/or additional products, services or other fees
for which we have not established VSOE for all undelivered elements. These amounts are expected to be recognized
ratably as subscription and maintenance revenue over the applicable term of the agreements. Subscription and
maintenance bookings excludes the value associated with perpetual licenses for which revenue is recognized on an
up-front basis, SaaS offerings and professional services arrangements.
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Within bookings, we also consider the yield on our renewals. We define “renewal yield” as the percentage of the
renewable value of a prior contract (i.e., the maintenance value and, in the case of non-perpetual licenses, the license
value) realized in current period bookings. The renewable value of a prior contract is an estimate affected by various
factors including contractual renewal terms, price increases and other conditions. Price increases are not considered as
part of the renewable value of the prior period contract. We estimate the aggregate renewal yield for a quarter based
on a review of material transactions representing a majority of the dollar value of renewals during the current period.
There may be no correlation between year-over-year changes in bookings and year-over-year changes in renewal
yield, since renewal yield is based on the renewable value of contracts of various durations, most of which are longer
than one year.
The license and maintenance agreements that contribute to subscription and maintenance bookings represent binding
payment commitments by customers over periods that range generally from three to five years, although in certain
cases customer commitments can be for longer or shorter periods. These current period bookings are often renewals of
prior contracts that also had various durations, usually from three to five years. The amount of new subscription and
maintenance bookings recorded in a period is affected by the volume, duration and value of contracts renewed during
that period. Subscription and maintenance bookings typically increases in each consecutive quarter during a fiscal
year, with the first quarter having the least bookings and the fourth quarter having the most bookings. However,
subscription and maintenance bookings may not always follow the pattern of increasing in consecutive quarters during
a fiscal year, and the quarter-to-quarter differences in subscription and maintenance bookings may vary. Given the
varying durations and dollar amounts of the contracts being renewed, year-over-year comparisons of bookings are not
always indicative of the overall bookings trend.
Additionally, period-to-period changes in subscription and maintenance bookings do not necessarily correlate to
changes in cash receipts. The contribution to current period revenue from subscription and maintenance bookings
from any single license or maintenance agreement is relatively small, since revenue is recognized ratably over the
applicable term for these agreements.
Weighted Average Subscription and Maintenance License Agreement Duration in Years: The weighted average
subscription and maintenance license agreement duration in years reflects the duration of all subscription and
maintenance agreements executed during a period, weighted by the total contract value of each individual agreement.
Weighted average subscription and maintenance license agreement duration in years can fluctuate from period to
period depending on the mix of license agreements entered into during a period. Weighted average duration
information is disclosed in order to provide additional understanding of the volume of our bookings.
Annualized Subscription and Maintenance Bookings: Annualized subscription and maintenance bookings is an
indicator that normalizes the bookings recorded in the current period to account for contract length. It is calculated by
dividing the total value of all new subscription and maintenance license agreements entered into during a period by
the weighted average subscription and license agreement duration in years for all such subscription and maintenance
license agreements recorded during the same period.
Total Revenue Backlog: Total revenue backlog represents the aggregate amount we expect to recognize as revenue in
the future as either subscription and maintenance revenue, professional services revenue or software fees and other
revenue associated with contractually committed amounts billed or to be billed as of the balance sheet date. Total
revenue backlog is composed of amounts recognized as liabilities in our Condensed Consolidated Balance Sheets as
deferred revenue (billed or collected) as well as unearned amounts yet to be billed under subscription and maintenance
and software fees and other agreements. Classification of amounts as current and noncurrent depends on when such
amounts are expected to be earned and, therefore, recognized as revenue. Amounts that are expected to be earned and,
therefore, recognized as revenue in 12 months or less are classified as current, while amounts expected to be earned in
greater than 12 months are classified as noncurrent. The portion of the total revenue backlog that relates to
subscription and maintenance agreements is recognized as revenue evenly on a monthly basis over the duration of the
underlying agreements and is reported as subscription and maintenance revenue in our Condensed Consolidated
Statements of Operations. Generally, we believe that an increase or decrease in the current portion of revenue backlog
on a year-over-year basis is a favorable or unfavorable indicator of future subscription and maintenance revenue
performance, respectively, due to the high percentage of our revenue that is recognized from license agreements that

Edgar Filing: CA, INC. - Form 10-Q

42



are already committed and being recognized ratably. The value of backlog can fluctuate based upon the timing of
contract expirations.
“Deferred revenue (billed or collected)” is composed of: (i) amounts received from customers in advance of revenue
recognition and (ii) amounts billed but not collected for which revenue has not yet been earned.
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RESULTS OF OPERATIONS
The following table presents revenue and expense line items reported in our Condensed Consolidated Statements of
Operations for the first quarter of fiscal 2017 and fiscal 2016 and the period-over-period dollar and percentage
changes for those line items. These comparisons of past results are not necessarily indicative of future results.

First Quarter Comparison Fiscal 2017 Versus
Fiscal 2016

Dollar
Change

Percentage
Change

Percentage of
Total
Revenue

2017 2016 2017 /
2016

2017 /
2016 2017 2016

(dollars in millions)
Revenue:
Subscription and maintenance $826 $836 $ (10 ) (1 )% 83 % 86  %
Professional services 77 79 (2 ) (3 ) 8 8
Software fees and other 96 62 34 55 9 6
Total revenue $999 $977 $ 22 2  % 100% 100 %
Expenses:
Costs of licensing and maintenance $68 $66 $ 2 3  % 7 % 7  %
Cost of professional services 75 71 4 6 8 7
Amortization of capitalized software costs 66 60 6 10 7 6
Selling and marketing 242 226 16 7 24 23
General and administrative 88 90 (2 ) (2 ) 9 9
Product development and enhancements 148 136 12 9 15 14
Depreciation and amortization of other intangible assets 20 27 (7 ) (26 ) 2 3
Other expenses (gains), net — (3 ) 3 (100 ) — —
Total expenses before interest and income taxes $707 $673 $ 34 5  % 71 % 69  %
Income from continuing operations before interest and income taxes $292 $304 $ (12 ) (4 )% 29 % 31  %
Interest expense, net 15 9 6 67 2 1
Income from continuing operations before income taxes $277 $295 $ (18 ) (6 )% 28 % 30  %
Income tax expense 79 88 (9 ) (10 ) 8 9
Income from continuing operations $198 $207 $ (9 ) (4 )% 20 % 21  %
Note: Amounts may not add to their respective totals due to rounding.
Revenue
Total Revenue
Total revenue in the first quarter of fiscal 2017 increased compared with the first quarter of fiscal 2016 primarily as a
result of an increase in software fees and other revenue, partially offset by a decrease in subscription and maintenance
revenue as described below. For the first quarter of fiscal 2017, total revenue includes revenue of $35 million from our
Rally and Xceedium acquisitions, primarily reflected within software fees and other revenue. Foreign exchange did
not have a significant effect on revenue for the first quarter of fiscal 2017.
We expect revenue for fiscal 2017 to be consistent or increase slightly compared with fiscal 2016. We currently
expect foreign exchange not to have a significant effect on revenue for fiscal 2017.
Subscription and Maintenance
Subscription and maintenance revenue for the first quarter of fiscal 2017 decreased compared with the first quarter of
fiscal 2016 primarily due to a decrease in Mainframe Solutions revenue (refer to “Performance of Segments” below).
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Professional Services
Professional services revenue primarily includes product implementation, consulting, customer education and
customer training. Professional services revenue for the first quarter of fiscal 2017 decreased compared with the first
quarter of fiscal 2016 primarily due to a decline in professional services engagements from prior periods. For the first
quarter of fiscal 2017, professional services revenue includes revenue of $6 million from our Rally acquisition. For the
long term, we expect new versions of our on-premise software to be easier to implement and a higher percentage of
our business to shift to a SaaS-based model, which could potentially reduce the demand for our professional services
engagements.
Software Fees and Other
Software fees and other revenue consists of revenue that is recognized on an up-front basis and also includes our SaaS
revenue. Upfront revenue includes revenue associated with enterprise solutions products sold on an upfront basis
directly by our sales force or through transactions with distributors and volume partners, value-added resellers and
exclusive representatives (sometimes referred to as our “indirect” or “channel” revenue). Our SaaS revenue is recognized
as the services are provided, generally ratably over the term of the SaaS arrangement, rather than up-front.
Software fees and other revenue for the first quarter of fiscal 2017 increased compared with the first quarter of fiscal
2016 primarily due to an increase in SaaS revenue of $26 million, mainly due to SaaS revenue from our Rally
acquisition and, to a lesser extent, an increase in sales of our enterprise solutions products recognized on an upfront
basis.
Total Revenue by Geography
The following table presents the amount of revenue earned from sales to unaffiliated customers in the United States
and international regions and corresponding percentage changes for the first quarter of fiscal 2017 and the first quarter
of fiscal 2016.

First Quarter Comparison Fiscal 2017 Versus Fiscal
2016

2017
Percentage
of Total
Revenue

2016
Percentage
of Total
Revenue

Dollar
Change

Percentage
Change

(dollars in millions)
United States $637 64 % $619 63 % $ 18 3 %
International 362 36 358 37 4 1
Total Revenue $999 100 % $977 100 % $ 22 2 %
Revenue in the United States for the first quarter of fiscal 2017 increased compared with the first quarter of fiscal
2016 primarily due to revenue from our Rally and Xceedium acquisitions. International revenue for the first quarter of
fiscal 2017 was generally consistent compared with the first quarter of fiscal 2016.
Price changes do not have a material effect on revenue in the period they become effective as a result of our ratable
subscription model.
Expenses
Operating Expenses
Operating expenses for the first quarter of fiscal 2017 increased compared with the first quarter of fiscal 2016
primarily due to operational costs associated with our Rally and Xceedium acquisitions that occurred in the second
quarter of fiscal 2016.
Costs of Licensing and Maintenance
Costs of licensing and maintenance include technical support, royalties, SaaS, hosting, and other manufacturing and
distribution costs. Costs of licensing and maintenance in the first quarter of fiscal 2017 was generally consistent
compared with the first quarter of fiscal 2016.
Cost of Professional Services
Cost of professional services consists primarily of our personnel-related costs associated with providing professional
services and training to customers. Cost of professional services for the first quarter of fiscal 2017 increased compared
with the first quarter of fiscal 2016 primarily due to $7 million of personnel-related costs associated with our Rally
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acquisition, partially offset by a decrease in external consulting costs.
Operating margin for professional services decreased to 3% for the first quarter of fiscal 2017 compared with 10% for
the first quarter of fiscal 2016. The decrease in operating margin for professional services was primarily attributable to
the decrease in revenue and the increase in personnel-related costs as mentioned above.
Operating margin for professional services does not include certain additional direct costs that are included within the
Services segment (refer to “Performance of Segments” below). Expenses for the Services segment consist of cost of
professional services and other direct costs included within selling and marketing and general and administrative
expenses.
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Amortization of Capitalized Software Costs
Amortization of capitalized software costs consists of the amortization of both purchased software and internally
generated capitalized software development costs. Internally generated capitalized software development costs relate
to new products and significant enhancements to existing software products that have reached the technological
feasibility stage.
We evaluate the useful lives and recoverability of capitalized software and other intangible assets when events or
changes in circumstances indicate that an impairment may exist. These evaluations require complex assumptions
about key factors such as future customer demand, technology trends and the impact of those factors on the
technology we acquire and develop for our products. Impairments or revisions to useful lives could result from the use
of alternative assumptions that reflect reasonably possible outcomes related to future customer demand or technology
trends for assets within the Enterprise Solutions segment.
Amortization of capitalized software costs for the first quarter of fiscal 2017 increased compared with the first quarter
of fiscal 2016 as a result of amortization of capitalized software costs related to our Rally and Xceedium acquisitions,
partially offset by a decrease in amortization of our internally developed software products.
We have continued to leverage Agile development methodologies, which are characterized by a more dynamic
development process with more frequent revisions to a product release’s features and functions as the software is being
developed. As a result, capitalization is commenced much later in the development life cycle. As such, we have not
capitalized a significant amount of internally developed software costs since fiscal 2014, resulting in a decrease in
amortization expense year-over-year.
Selling and Marketing
Selling and marketing expenses include the costs relating to our sales force, channel partners, corporate and business
marketing and customer training programs. Selling and marketing expenses for the first quarter of fiscal 2017
increased compared with the first quarter of fiscal 2016 primarily due to $16 million of costs associated with our Rally
and Xceedium acquisitions, which were mainly personnel-related.
General and Administrative
General and administrative expenses include the costs of corporate functions, including our executive leadership and
administration groups, finance, legal, human resources, corporate communications and other costs such as provisions
for doubtful accounts. General and administrative expenses for the first quarter of fiscal 2017 were generally
consistent compared with the first quarter of fiscal 2016.
Product Development and Enhancements
For the first quarter of fiscal 2017 and fiscal 2016, product development and enhancements expense represented 15%
and 14%, respectively, of total revenue. For the first quarter of fiscal 2017, product development and enhancements
expense increased compared with the first quarter of fiscal 2016 primarily due to $11 million of costs associated with
our Rally and Xceedium acquisitions, which were mainly personnel-related.
Depreciation and Amortization of Other Intangible Assets
For the first quarter of fiscal 2017, depreciation and amortization of other intangible assets expense decreased
compared with the first quarter of fiscal 2016 primarily due to a decrease in amortization expense associated with
other intangible assets that became fully amortized in recent periods.
Other Expenses (Gains), Net
The summary of other expenses (gains), net was as follows:

First Quarter
Fiscal
2017

First Quarter
Fiscal 2016

(dollars in
millions)

Legal settlements $ — $ (17 )
Losses from foreign exchange derivative contracts 3 11
(Gains) losses from foreign exchange rate fluctuations (3) 4
Other miscellaneous items — (1 )
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Total $ — $ (3 )
During the first quarter of fiscal 2016, we recognized a gain from various favorable adjustments associated with our
legal accruals and a legal settlement.
Interest Expense, Net
Interest expense, net for the first quarter of fiscal 2017 increased compared with the first quarter of fiscal 2016 as a
result of interest associated with the issuance of our August 2015 3.600% Senior Notes Due August 2020 during the
second quarter of fiscal 2016 and a new term loan agreement entered into during the third quarter of fiscal 2016.
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Income Taxes
Income tax expense for the first quarter of fiscal 2017 was $79 million compared with $88 million for the first quarter
of fiscal 2016.
Our estimated annual effective tax rate, which excludes the impact of discrete items, for the first quarter of fiscal 2017
and fiscal 2016 was 29.2% and 29.8%, respectively. Changes in tax laws, the outcome of tax audits and any other
changes in potential tax liabilities may result in additional tax expense or benefit in fiscal 2017, which are not
considered in our estimated annual effective tax rate. While we do not currently view any such items as individually
material to the results of our consolidated financial position or results of operations, the impact of certain items may
yield additional tax expense or benefit in the remaining quarters of fiscal 2017 and we are anticipating a fiscal 2017
effective tax rate between 28% and 29%.
Performance of Segments
Our Mainframe Solutions and Enterprise Solutions segments comprise our software business organized by the nature
of our software offerings and the platform on which the products operate. The Services segment comprises product
implementation, consulting, customer education and customer training, including those directly related to the
Mainframe Solutions and Enterprise Solutions software that we sell to our customers.
Segment expenses do not include share-based compensation expense; amortization of purchased software;
amortization of other intangible assets; amortization of internally developed software products; certain foreign
exchange derivative hedging gains and losses; approved severance and facility actions by the Board; and other
miscellaneous costs.
Segment financial information for the first quarter of fiscal 2017 and fiscal 2016 was as follows:

Mainframe Solutions
First Quarter
Fiscal
2017

First Quarter
Fiscal 2016

(dollars in millions)
Revenue $551 $ 560
Expenses 208 211
Segment profit $343 $ 349
Segment operating margin 62 % 62 %
Mainframe Solutions revenue for the first quarter of fiscal 2017 decreased compared with the year-ago period
primarily due to insufficient revenue from prior period new sales to offset the decline in revenue contribution from
renewals. Mainframe Solutions operating margin for the first quarter of fiscal 2017 was consistent compared with the
year-ago period.

Enterprise Solutions
First Quarter
Fiscal
2017

First Quarter
Fiscal 2016

(dollars in millions)
Revenue $371 $ 338
Expenses 324 290
Segment profit $47 $ 48
Segment operating margin 13 % 14 %
Enterprise Solutions revenue for the first quarter of fiscal 2017 increased compared with the year-ago period primarily
driven by the additional revenue associated with our Rally and Xceedium acquisitions. Enterprise Solutions operating
margin for the first quarter of fiscal 2017 was generally consistent compared with the year-ago period.

Services
First Quarter
Fiscal
2017

First Quarter
Fiscal 2016

(dollars in millions)
Revenue $77 $ 79
Expenses 75 71
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Segment profit $2 $ 8
Segment operating margin 3 % 10 %
Services revenue for the first quarter of fiscal 2017 decreased compared with the year-ago period primarily due to a
decline in professional services engagements from prior periods. Operating margin for Services for the first quarter of
fiscal 2017 declined as a result of a decrease in revenue and an increase in personnel-related costs associated with our
Rally acquisition.
Refer to Note N, “Segment Information,” in the Notes to the Condensed Consolidated Financial Statements for
additional information.
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Bookings
First Quarter Comparison Fiscal 2017 Versus Fiscal 2016
Total Bookings: For the first quarter of fiscal 2017 and fiscal 2016, total bookings were $1,353 million and $662
million, respectively.
The increase in total bookings was primarily due to the replacement and extension of a large system integrator
transaction that was scheduled to expire in fiscal 2018, as well as an increase in other mainframe solutions renewals
that were not associated with this transaction. The large system integrator transaction provides an incremental contract
value in excess of $475 million and extends the term of the replaced agreement for an additional five years.
Subscription and Maintenance Bookings: For the first quarter of fiscal 2017 and fiscal 2016, subscription and
maintenance bookings were $1,173 million and $525 million, respectively. The increase in subscription and
maintenance bookings was primarily due to the aforementioned large system integrator transaction, as well as an
increase in mainframe solutions renewals that were not associated with this transaction.
Renewal Bookings: For the first quarter of fiscal 2017, renewal bookings increased by more than 130% compared
with the first quarter of fiscal 2016 primarily due to the aforementioned large system integrator transaction. The
aforementioned large system integrator transaction contributed a percentage in the mid-90s to renewals growth.
•Renewal Yield: For the first quarter of fiscal 2017, our percentage renewal yield was in the low 90% range.

•

License Agreements over $10 million: During the first quarter of fiscal 2017, we executed a total of 14 license
agreements with incremental contract values in excess of $10 million each, for an aggregate contract value of $910
million, including the aforementioned large system integrator transaction. During the first quarter of fiscal 2016, we
executed a total of six license agreements with incremental contract values in excess of $10 million each, for an
aggregate contract value of $214 million. The increase in value was primarily due to the aforementioned large system
integrator transaction.

•

Annualized Subscription and Maintenance Bookings and Weighted Average Subscription and Maintenance License
Agreement Duration in Years: Annualized subscription and maintenance bookings increased from $152 million in the
first quarter of fiscal 2016 to $238 million in the first quarter of fiscal 2017. The weighted average subscription and
maintenance license agreement duration in years increased from 3.45 in the first quarter of fiscal 2016 to 4.93 in the
first quarter of fiscal 2017. These increases were primarily due to the aforementioned large system integrator
transaction. Although each contract is subject to terms negotiated by the respective parties, we do not expect the
weighted average subscription and maintenance agreement duration in years to change materially from historical
levels for end-user contracts.

•
Full Year Fiscal 2017 Outlook: We expect fiscal 2017 renewals to increase by a percentage in the high teens
compared with fiscal 2016 primarily due to the aforementioned large system integrator transaction executed in the
first quarter of fiscal 2017.
Total New Product Sales: Within total bookings, total new product sales increased by a percentage in the low-50s for
the first quarter of fiscal 2017 compared with the year-ago period. The increase in total new product sales was
primarily due to the aforementioned large system integrator transaction, which included a significant amount of
mainframe new product sales as well as new product sales from our Xceedium acquisition.

•
The aforementioned large system integrator transaction contributed a percentage in the high-40s to total new product
sales growth. The increase in total new product sales excluding the aforementioned large system integrator transaction
was primarily due to mainframe solutions new product sales.

•
Our Rally and Xceedium acquisitions contributed a percentage in the high-20s to total new product sales growth. The
increase in total new product sales excluding these acquisitions was primarily due to mainframe solutions new product
sales.
•Within Total New Product Sales:

◦

Mainframe Solutions New Product Sales: For the first quarter of fiscal 2017, mainframe solutions new product sales
increased by more than 150% compared with the year-ago period. The aforementioned large system integrator
transaction contributed slightly above 100% to mainframe solutions new product sales growth. Overall, we expect our
Mainframe Solutions revenue to decline by a percentage in the low single digits over the medium term, which we
believe is in line with the mainframe market.
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◦
Enterprise Solutions New Product Sales: For the first quarter of fiscal 2017, enterprise solutions new product sales
increased by a percentage in the low-20s compared with the year-ago period driven primarily by new product sales
from our Xceedium acquisition, which were a large part of the aforementioned large system integrator transaction.
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▪

The aforementioned large system integrator transaction contributed a percentage in the high-20s to enterprise
solutions new product sales growth. Enterprise Solutions new product sales performance was negatively affected by
certain products that are more mature and not growing. However, these products positively affect segment operating
margin as well as cash flow from operations. This decrease was partially offset by an increase in new product sales
from our Rally and Xceedium acquisitions.

▪
Our Rally and Xceedium acquisitions contributed a percentage in the mid-30s to enterprise solutions new product
sales growth. Enterprise Solutions new product sales performance was negatively affected by certain products that are
more mature and not growing as noted above.
Total Bookings by Geography: Total bookings in the first quarter of fiscal 2017 increased in all regions compared
with the year-ago period primarily due to an increase in renewals. The increase in the United States was primarily due
to the aforementioned large system integrator transaction.
New Product Sales by Geography: Total new product sales in the first quarter of fiscal 2017 increased in the United
States and the Europe, Middle East and Africa region compared with the year-ago period. The increase in the United
States was primarily due to the aforementioned large system integrator transaction. Total new product sales in the first
quarter of fiscal 2017 decreased in the Latin America and the Asia Pacific Japan regions compared with the year-ago
period. The decrease in the Latin America region was primarily due to the continued macro-economic challenges in
the region.

LIQUIDITY AND CAPITAL RESOURCES
Our cash and cash equivalent balances are held in numerous locations throughout the world, with 76% held in our
subsidiaries outside the United States at June 30, 2016. Cash and cash equivalents totaled $2,776 million at June 30,
2016, representing a decrease of $36 million from the March 31, 2016 balance of $2,812 million. During the first
quarter of fiscal 2017, there was a $44 million unfavorable translation effect from foreign exchange rates on cash held
outside the United States in currencies other than the U.S. dollar.
Although 76% of our cash and cash equivalents is held by foreign subsidiaries, we currently neither intend nor expect
a need to repatriate these funds to the United States in the foreseeable future. We expect existing domestic cash, cash
equivalents, cash flows from operations and borrowings to be sufficient to fund our domestic operating activities and
our investing and financing activities, including, among other things, the payment of regular quarterly dividends,
compliance with our debt repayment schedules, repurchases of our common stock and the funding for capital
expenditures, for at least the next 12 months and for the foreseeable future thereafter. In addition, we expect existing
foreign cash, cash equivalents and cash flows from foreign operations to be sufficient to fund our foreign operating
activities and investing activities, including, among other things, the funding for capital expenditures, acquisitions and
research and development, for at least the next 12 months and for the foreseeable future thereafter.
Sources and Uses of Cash
Under our subscription and maintenance agreements, customers generally make installment payments over the term of
the agreement, often with at least one payment due at contract execution, for the right to use our software products and
receive product support, software fixes and new products when available. The timing and actual amounts of cash
received from committed customer installment payments under any specific agreement can be affected by several
factors, including the time value of money and the customer’s credit rating. Often, the amount received is the result of
direct negotiations with the customer when establishing pricing and payment terms. In certain instances, the customer
negotiates a price for a single upfront installment payment and seeks its own internal or external financing sources. In
other instances, we may assist the customer by arranging financing on the customer’s behalf through a third-party
financial institution. Alternatively, we may decide to transfer our rights to the future committed installment payments
due under the license agreement to a third-party financial institution in exchange for a cash payment. Once transferred,
the future committed installments are payable by the customer to the third-party financial institution. Whether the
future committed installments have been financed directly by the customer with our assistance or by the transfer of
our rights to future committed installments to a third party, these financing agreements may contain limited recourse
provisions with respect to our continued performance under the license agreements. Based on our historical
experience, we believe that any liability that we may incur as a result of these limited recourse provisions will be
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Amounts billed or collected as a result of a single installment for the entire contract value, or a substantial portion of
the contract value, rather than being invoiced and collected over the life of the license agreement, are reflected in the
liability section of our Condensed Consolidated Balance Sheets as “Deferred revenue (billed or collected).” Amounts
received from either a customer or a third-party financial institution that are attributable to later years of a license
agreement have a positive impact on billings and cash provided by operating activities in the current period.
Accordingly, to the extent these collections are attributable to the later years of a license agreement, billings and cash
provided by operating activities during the license’s later years will be lower than if the payments were received over
the license term. We are unable to predict with certainty the amount of cash to be collected from single installments
for the entire contract value, or a substantial portion of the contract value, under new or renewed license agreements to
be executed in future periods.
For the first quarter of fiscal 2017, gross receipts related to single installments for the entire contract value, or a
substantial portion of the contract value, were $23 million, of which $12 million was billed in the fourth quarter of
fiscal 2016. For the first quarter of fiscal 2016, gross receipts related to single installments for the entire contract
value, or a substantial portion of the contract value, were $37 million, of which $15 million was billed in the fourth
quarter of fiscal 2015.
In any quarter, we may receive payments in advance of the contractually committed date on which the payments were
otherwise due. In limited circumstances, we may offer discounts to customers to ensure payment in the current period
of invoices that have been billed, but might not otherwise be paid until a subsequent period because of payment terms.
Historically, any such discounts have not been material.
Amounts due from customers from our subscription licenses are offset by deferred revenue related to these license
agreements, leaving no or minimal net carrying value on our Condensed Consolidated Balance Sheets for those
amounts. The fair value of these amounts may exceed or be less than this carrying value but cannot be practically
assessed since there is no existing market for a pool of customer receivables with contractual commitments similar to
those owned by us. The actual fair value may not be known until these amounts are sold, securitized or collected.
Although these customer license agreements commit the customer to payment under a fixed schedule, to the extent
amounts are not yet due and payable by the customer, the agreements are considered executory in nature due to our
ongoing commitment to provide maintenance and unspecified future software products as part of the agreement terms.
We can estimate the total amounts to be billed from committed contracts, referred to as our “billings backlog,” and the
total amount to be recognized as revenue from committed contracts, referred to as our “revenue backlog.” The aggregate
amounts of our billings backlog and trade receivables already reflected in our Condensed Consolidated Balance Sheets
represent the amounts we expect to collect in the future from committed contracts.

(in millions) June 30,
2016

March 31,
2016

June 30,
2015

Billings backlog:
Amounts to be billed – current $ 1,805 $ 1,818 $ 1,820
Amounts to be billed – noncurrent 2,665 2,077 1,698
Total billings backlog $ 4,470 $ 3,895 $ 3,518

Revenue backlog:
Revenue to be recognized within the next 12 months – current $ 3,031 $ 3,113 $ 3,042
Revenue to be recognized beyond the next 12 months – noncurrent 4,120 3,716 3,236
Total revenue backlog $ 7,151 $ 6,829 $ 6,278

Deferred revenue (billed or collected) $ 2,681 $ 2,934 $ 2,760
Total billings backlog 4,470 3,895 3,518
Total revenue backlog $ 7,151 $ 6,829 $ 6,278
Note: Revenue backlog includes deferred subscription and maintenance, professional services and software fees and
other revenue.
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We can also estimate the total cash to be collected in the future from committed contracts, referred to as our “Expected
future cash collections,” by adding the total billings backlog to the trade accounts receivable, which represent amounts
already billed but not collected, from our Condensed Consolidated Balance Sheets.

(in millions) June 30,
2016

March 31,
2016

June 30,
2015

Expected future cash collections:
Total billings backlog $ 4,470 $ 3,895 $ 3,518
Trade accounts receivable, net 430 625 432
Total expected future cash collections $ 4,900 $ 4,520 $ 3,950
The increase in billings backlog at June 30, 2016 compared with March 31, 2016 and June 30, 2015 was primarily a
result of higher bookings during the first quarter of fiscal 2017, including the aforementioned large system integrator
transaction. There was an increase of 15% and 27% in billings backlog at June 30, 2016 compared with March 31,
2016 and June 30, 2015, respectively. Excluding the unfavorable effect of foreign exchange, billings backlog
increased 29% at June 30, 2016 compared with June 30, 2015.
The increase in expected future cash collections at June 30, 2016 compared with March 31, 2016 and June 30, 2015
was primarily driven by the increase in billings backlog, as described above, partially offset by a decrease in trade
accounts receivable, net.
The increase in total revenue backlog at June 30, 2016 compared with March 31, 2016 and June 30, 2015 was
primarily a result of the higher level of bookings for the first quarter of fiscal 2017, including the aforementioned
large system integrator transaction. There was an increase in total revenue backlog of 5% and 14% at June 30, 2016
compared with March 31, 2016 and June 30, 2015, respectively. Excluding the unfavorable effect of foreign
exchange, total revenue backlog increased 15% at June 30, 2016 compared with June 30, 2015.
Current revenue backlog, which is our revenue to be recognized within the next 12 months, decreased 3% at June 30,
2016 compared with March 31, 2016. Excluding the unfavorable effect of foreign exchange, current revenue backlog
decreased 2% at June 30, 2016 compared with March 31, 2016. Current revenue backlog at June 30, 2016 was
generally consistent with June 30, 2015. Current revenue backlog declines as contracts move closer to their renewal
dates. We expect revenue backlog will fluctuate through the year.
Generally, we believe that a change in the current portion of revenue backlog on a year-over-year basis is an indicator
of future subscription and maintenance revenue performance due to the high percentage of our revenue that is
recognized from license agreements that are already committed and being recognized ratably. We also believe that we
would need to demonstrate multiple quarters of total new product and capacity sales growth while maintaining a
renewal yield in the low 90% range before growth in the current portion of revenue backlog would be likely to occur.
Net Cash Provided by Operating Activities - Continuing Operations

First Quarter of
Fiscal Change

2017 2016 2017 /
2016

(in millions)
Cash collections from billings (1) $1,002 $1,012 $ (10 )
Vendor disbursements and payroll (1) (758 ) (777 ) 19
Income tax payments, net (62 ) (17 ) (45 )
Other disbursements, net (2) (21 ) (30 ) 9
Net cash provided by operating activities - continuing operations $161 $188 $ (27 )
(1)Amounts include value added taxes and sales taxes.

(2)

For the first quarter of fiscal 2017, amount includes payments associated with the Fiscal 2014 Plan of $1 million,
interest, prior period restructuring plans and miscellaneous receipts and disbursements. For the first quarter of
fiscal 2016, amount includes payments associated with the Fiscal 2014 Plan of $3 million, interest, prior period
restructuring plans and miscellaneous receipts and disbursements.

First Quarter Comparison Fiscal 2017 Versus Fiscal 2016
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Operating Activities
Net cash provided by operating activities from continuing operations for the first quarter of fiscal 2017 was $161
million, representing a decrease of $27 million compared with the first quarter of fiscal 2016. Net cash provided by
operating activities decreased compared with the year-ago period primarily due to the increase in income tax payments
of $45 million, partially offset by the decrease in vendor disbursements and payroll of $19 million.
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Investing Activities
Net cash used in investing activities from continuing operations for the first quarter of fiscal 2017 was $9 million
compared with $50 million for the first quarter of fiscal 2016. The decrease in net cash used in investing activities was
primarily due to the decrease in cash paid for acquisitions and purchased software of $36 million compared with the
year-ago period. The cash paid for acquisitions during the first quarter of fiscal 2016 was attributable to two small
acquisitions that closed during the period.
Financing Activities
Net cash used in financing activities from continuing operations for the first quarter of fiscal 2017 was $144 million
compared with $200 million for the first quarter of fiscal 2016. The decrease in net cash used in financing activities
was primarily due to the decrease in other financing activities of $23 million for payments associated with a prior
period acquisition, the change in net activity from our notional pooling arrangement of $20 million and the increase in
cash received from exercises of stock options of $9 million compared with the year-ago period.
Debt Obligations
At June 30, 2016 and March 31, 2016, our debt obligations consisted of the following:

June 30,
2016

March
31,
2016

(in millions)
Revolving credit facility $— $—
5.375% Senior Notes due December 2019 750 750
3.600% Senior Notes due August 2020 400 400
2.875% Senior Notes due August 2018 250 250
4.500% Senior Notes due August 2023 250 250
Term Loan due April 2022 300 300
Other indebtedness, primarily capital leases 11 15
Unamortized debt issuance costs (8 ) (8 )
Unamortized discount for Senior Notes (3 ) (4 )
Total debt outstanding $1,950 $1,953
Less the current portion (4 ) (6 )
Total long-term debt portion $1,946 $1,947
Other Indebtedness
We have an unsecured and uncommitted multi-currency line of credit available to meet short-term working capital
needs for our subsidiaries, and use guarantees and letters of credit issued by financial institutions to guarantee
performance on certain contracts and other items. At June 30, 2016 and March 31, 2016, $53 million and $55 million,
respectively, of this line of credit was pledged in support of bank guarantees and other local credit lines. At June 30,
2016 and March 31, 2016, none of these arrangements were drawn down by third parties.
We use a notional pooling arrangement with an international bank to help manage global liquidity. Under this pooling
arrangement, we and our participating subsidiaries may maintain either cash deposit or borrowing positions through
local currency accounts with the bank, so long as the aggregate position of the global pool is a notionally calculated
net cash deposit. Because it maintains a security interest in the cash deposits and has the right to offset the cash
deposits against the borrowings, the bank provides us and our participating subsidiaries favorable interest terms on
both. The activity under this notional pooling arrangement for the three months ended June 30, 2016 and 2015 was as
follows:

Three
Months
Ended
June 30,
2016 2015
(in millions)
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Total borrowings outstanding at beginning of period (1) $139 $138
Borrowings 190 1,760
Repayments (186 ) (1,776)
Foreign exchange effect (5 ) 17
Total borrowings outstanding at end of period (1) $138 $139
(1)Included in “Accrued expenses and other current liabilities” in our Condensed Consolidated Balance Sheets.
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For additional information concerning our debt obligations, refer to our Consolidated Financial Statements and Notes
thereto included in our 2016 Form 10-K.
Effect of Exchange Rate Changes
There was a $44 million unfavorable impact to our cash balances in the first quarter of fiscal 2017 predominantly due
to the strengthening of the U.S. dollar against the euro (2%), the British pound sterling (7%), and the Israeli shekel
(2%), partially offset by the weakening of the U.S. dollar against the Brazilian real (12%).
There was a $69 million favorable impact to our cash balances in the first quarter of fiscal 2016 predominantly due to
the weakening of the U.S. dollar against the euro (4%), the British pound sterling (6%), the Israeli shekel (6%) and the
Brazilian real (3%).

CRITICAL ACCOUNTING POLICIES AND BUSINESS PRACTICES
The preparation of financial statements in accordance with generally accepted accounting principles requires us to
make estimates and judgments that affect the reported amounts of assets, liabilities, revenue and expenses. We base
our estimates on historical experience and various other assumptions that we believe are reasonable under the
circumstances. Our estimates form the basis for making judgments about amounts and timing of revenue and
expenses, the carrying values of assets and the recorded amounts of liabilities that are not readily apparent from other
sources. Actual results may differ from these estimates and the estimates may change if the underlying conditions or
assumptions change. Information with respect to our critical accounting policies that we believe could have the most
significant effect on our reported results or require subjective or complex judgments by management is contained in
our 2016 Form 10-K under Management’s Discussion and Analysis of Financial Condition and Results of Operations.
At June 30, 2016, there was no material change to this information.
New Accounting Pronouncements
In May 2014, the FASB issued Accounting Standards Update No. 2014-09, Revenue from Contracts with Customers,
which creates new ASC Topic 606 (Topic 606) that will replace most existing revenue recognition guidance in U.S.
GAAP when it becomes effective. In July 2015, the FASB issued a one-year deferral of the effective date of the new
revenue recognition standard. In March 2016, April 2016 and May 2016, the FASB issued additional amendments to
the technical guidance of Topic 606. Topic 606 requires an entity to recognize the amount of revenue to which it
expects to be entitled for the transfer of promised goods or services to customers. The new standard will be effective
for our first quarter of fiscal 2019 and early application for fiscal 2018 is permitted. We are currently evaluating the
effect that this guidance will have on our consolidated financial statements and related disclosures. Topic 606 is
expected to have a significant effect on our revenue recognition policies and disclosures. We have not yet selected a
transition method nor have we determined the effect the standard will have on our ongoing financial reporting.
In February 2016, the FASB issued Accounting Standards Update No. 2016-02 (ASU 2016-02), Leases (Topic 842),
which requires a lessee to recognize assets and liabilities on its consolidated balance sheet for leases with accounting
lease terms of more than 12 months. ASU 2016-02 will replace most existing lease accounting guidance in U.S.
GAAP when it becomes effective. The new standard states that a lessee will recognize a lease liability for the
obligation to make lease payments and a right-of-use asset for the right to use the underlying asset for the lease
term. Leases will be classified as either finance or operating, with classification affecting the pattern of expense
recognition in the consolidated statements of operations. ASU 2016-02 will be effective for our first quarter of fiscal
2020 and requires the modified retrospective method of adoption. Early adoption is permitted. Although we are
currently evaluating the effect that ASU 2016-02 will have on our consolidated financial statements and related
disclosures, we expect that most of our operating lease commitments will be subject to the new standard and
recognized as operating lease liabilities and right-of-use assets upon adoption.
In March 2016, the FASB issued Accounting Standards Update No. 2016-09 (ASU 2016-09), Improvements to
Employee Share-Based Payment Accounting (Topic 718), which is intended to simplify several aspects of the
accounting for share-based payment award transactions, including the income tax consequences and classification on
the statement of cash flows. ASU 2016-09 will be effective for our first quarter of fiscal 2018 and early adoption is
permitted. We are currently evaluating the guidance to determine the adoption methods and the effect that ASU
2016-09 will have on our consolidated financial statements and related disclosures.
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Item 3: QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUT MARKET RISK
We are exposed to a variety of risks, including foreign exchange rate fluctuations, interest rate changes and changes in
the market value of our investments. In the normal course of business, we employ established policies and procedures
to manage these risks including the use of derivative instruments. There have been no material changes in our
financial risk management strategy or our portfolio management strategy, which is described in our 2016 Form 10-K,
subsequent to March 31, 2016.
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Item 4: CONTROLS AND PROCEDURES
Evaluation of Disclosure Controls and Procedures
Under the supervision and with the participation of the Company’s management, including the Chief Executive Officer
and the Chief Financial Officer, the Company has evaluated the effectiveness of its disclosure controls and procedures
as such term is defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, as amended
(Exchange Act). Based on that evaluation, the Chief Executive Officer and the Chief Financial Officer have concluded
that these disclosure controls and procedures are effective as of the end of the period covered by this quarterly report.
Changes in Internal Control over Financial Reporting
There were no changes in the Company’s internal control over financial reporting, as that term is defined in
Rules 13a-15(f) and 15d-15(f) under the Exchange Act, that occurred during the period covered by this quarterly
report that have materially affected, or are reasonably likely to materially affect, the Company’s internal control over
financial reporting.
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PART II. OTHER INFORMATION

Item 1. LEGAL PROCEEDINGS
Refer to Note H, “Commitments and Contingencies,” in the Notes to the Condensed Consolidated Financial Statements
for information regarding certain legal proceedings, the contents of which are herein incorporated by reference.

Item 1A. RISK FACTORS
Current and potential stockholders should consider carefully the risk factors described in more detail in our 2016 Form
10-K. We believe that as of June 30, 2016, there has been no material change to this information. Any of these factors,
or others, many of which are beyond our control, could materially adversely affect our business, financial condition,
operating results, cash flow and stock price.

Item 2. UNREGISTERED SALES OF EQUITY SECURITIES AND USE OF PROCEEDS
The following table sets forth, for the months indicated, our purchases of common stock in the first quarter of fiscal
2017:
ISSUER PURCHASES OF EQUITY SECURITIES

Period
Total Number
of Shares
Purchased

Average
Price Paid
per Share

Total Number
of Shares
Purchased as
Part of Publicly
Announced Plans
or Programs

Approximate
Dollar Value of
Shares that
May Yet Be
Purchased Under
the Plans
or Programs

(in thousands, except average price paid per share)
April 1, 2016 - April 30, 2016 — $ — — $ 750,000
May 1, 2016 - May 31, 2016 — $ — — $ 750,000
June 1, 2016 - June 30, 2016 1,569 $ 31.86 1,569 $ 700,000
Total 1,569 1,569
On November 13, 2015, the Board approved a stock repurchase program that authorized us to acquire up to $750
million of our common stock. During the first quarter of fiscal 2017, we repurchased 1.6 million shares of our
common stock for $50 million. At June 30, 2016, we remained authorized to purchase $700 million of our common
stock under our current stock repurchase program. We expect to repurchase shares on the open market, through
solicited or unsolicited privately negotiated transactions or otherwise from time to time based on market conditions
and other factors.

Item 3. DEFAULTS UPON SENIOR SECURITIES
None.

Item 4. MINE SAFETY DISCLOSURES
Not applicable.

Item 5. OTHER INFORMATION
None.
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Item 6. EXHIBITS
Incorporated by
Reference

Exhibit
Number Exhibit Description Form Exhibit Filing

Date

Filed or
Furnished
Herewith

3.1 Restated Certificate of Incorporation. 8-K 3.3 3/9/06
3.2 By-Laws of the Company, as amended. 10-K 3.2 5/8/15

10.1* Letter dated June 30, 2015 from the Company to Ayman Sayed
regarding terms of employment. X

12 Statement of Ratios of Earnings to Fixed Charges. X
15 Accountants’ Acknowledgment Letter. X

31.1 Certification of the Principal Executive Officer pursuant to §302
of the Sarbanes-Oxley Act of 2002. X

31.2 Certification of the Principal Financial Officer pursuant to §302
of the Sarbanes-Oxley Act of 2002. X

32† Certification pursuant to §906 of the Sarbanes-Oxley Act of 2002. X

101

The following financial statements from CA, Inc.’s Quarterly
Report on Form 10-Q for the quarterly period ended June 30,
2016, formatted in XBRL (eXtensible Business Reporting
Language):

X

(i) Condensed Consolidated Balance Sheets - June 30, 2016
(Unaudited) and March 31, 2016.
(ii) Unaudited Condensed Consolidated Statements of Operations
- Three Months Ended June 30, 2016 and 2015.
(iii) Unaudited Condensed Consolidated Statements of
Comprehensive Income - Three Months Ended June 30, 2016 and
2015.
(iv) Unaudited Condensed Consolidated Statements of Cash
Flows - Three Months Ended June 30, 2016 and 2015.
(v) Notes to Condensed Consolidated Financial Statements - June
30, 2016.

*Management contract or compensatory plan or arrangement.
†Furnished herewith.
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SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the Registrant has duly caused this report to be
signed on its behalf by the undersigned thereunto duly authorized.

CA, INC.

By:/s/ Michael P. Gregoire
Michael P. Gregoire
Chief Executive Officer

By:/s/ Kieran J. McGrath
Kieran J. McGrath
Senior Vice President and interim Chief Financial Officer

Dated: July 28, 2016
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